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LLINOIS CA 


PROSPERITY DRIVEAWAY 
SALES IN FEB. | Chicago, March 2.—Final arrange- 


TOP JANUARY 


Total Shows Decline of 
28% From Same 
Month in 1930 


New York, March 2.—First 
returns on new passenger car 
registrations for February 
were received by Automotive 
Daily News today, Illinois re- 
porting a total of 9,772 for 
the month, as compared with 
9,356 in the preceding month, 
a seasonal upturn of 4.4 per 
cent. 


The Illinois total for last month 
compared with 13,678 in the cor- 


(Continued on Page 11) 


AUTOMOTIVE DEMANDS 


Fo ste GAINING Guthwestern Rails Plan to Cut 


Rates on Automobile Shipments 


2 


me 


Youngstown, O., March 2.—Sched- 
ules of Youngstown district compa- 
nies producing automobile steels 
continue to show wide variations 
with the business being distributed 
in a small but growing stream, 

Two independent sheet makers 
advance their schedules this week, 
while another larger company sus- 
pended sheet operations entirely at 
the beginning of the week. The 
largest sheet producer in the district 
also reports somewhat lower sheet 
operations. Strip production is also 
somewhat lower, with one producer 
at 20 
pared with 60 per cent. a week ago 
in this department, and the other 
strip manufacturer continuing at 
capacity. 

Despite the downward revision in 
Steel plant schedules in the Mahon- 
ing Valley this week to 48 per cent. 
of capacity, a loss of 2 per cent. 
from last week’s level of 50 per cent., 
steel company executives are some- 
what more optimistic than they have 


(Continued on Page 2) 


N . J. Trade Gr 
Proposed 
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ACKENSACK, N. J., March 2. 

Raymond S. Beck, secretary of 
the Bergen County Automobile | 
Dealers’ Association, says that there | 
are more than sixty proposed bills | 
in the state legislative hopper that 
affect the ownership or operation of 
motor veliicles. 

“Some of these are vicious, and 
will be opposed to our extreme abil- 
ity. Others are measures that we| 
have advocated and will sponsor,” 
he declares. 

“Probably the most outstanding | 
legislative measures are the new bill | 
of sale law, the financial responsi- | 
bility bill, the mandatory examina- | 
tion each year of motor vehicles as | 
to safety equipment, and Assembly | 
bill 65, which will give garages first | 
liens on repair work. 

“Senate Bill 104 has our unquali- 
fied approval. This measure pro- | 
vides for the annual inspection of | 
automebiles and a certificate ren- 
dered showing the car equipped with 


| 


CHRYSLER CHICAGO 
DEALERS TO STAGE 


{ 


ments have been made and were an- 
nounced today for a _ spectacular 
“prosperity drive-away” among 
Chrysler distributors and dealers in 
the Chicago territory. Those par- 
ticipating will gather here tomor- 
| row, board a Detroit-bound 
and arrive in the evening at their 
| destination. Upon arrival they will 
be immediately transported to a ban- 
quet at the Hotel Statler as guests 
of factory officials. 

A special and unusual feature of 
the event will be the presence of a 
number of mayors from  yarious 
|cities throughout the _ territory.. 
They will be guests of honor ai the 


banquet to be attended by Mayor 
Frank Murphy of Detroit and othe: 
prominent personages. 

The drive-away wil] start from 
Chrysler headquarters Wednesday. 
|B. A. Rupprecht, Chicago regional 
| Manager, estimates that at least 450 
‘ears will be in the procession. 


ASHINGTON, March 


W 


train | 


————————————— eee 


Sy 


Industry Speeds Car Production; 
| Prepares for Sharp Sales Uptu 


KETTERING SPEAKER 
AT DEDICATION OF 


Detroit, March 2,—One of the 
features of the past week in Detroit 
was the dedicatory banquet of the 
home of the Detroit Stock Exchange, 
at which Charles F. Kettering, Gen- 
eral Motors vice-president, was the 
main speaker. 

As usual Mr. Kettering had some- 
thing to say. He stressed the need 
for new industries and he declared 


that American industry is realizing | 
not altogether | 


that production is 
the predominant thing 

“During the time the country was 
going at full blast production, we 
were beating production records 
every month, and some of us in the 
research and development field 
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Manufacturers in All Price Classes Boost Output 
Schedules; February Reports Show 
Good Gains Over January 


EW YORK, March 2.— Confident that a period of 
sharply increasing retail sales lies just ahead, the en- 
| tire automotive industry today stepped up production opera- 
tions. This upturn is not confined to the companies in the 
'low priced field, but affects virtually all manufacturers. 


NEW PERMITE PISTON ‘ain tee ee ee 
READY FOR MARKET 


baker and Hudson, and Ford has for 
several days been operating on a 
| higher production basis that is ex- 


}nounced by Chevrolet Motor Com- 
| pany, Buick, Olds, Oakland, Stude- 
¢... 


Cincinnati, March 
more adequately serve the automo- 
| tive industry, Aluminum Industries, 
| Inc., has announced a complete line 
|of cast iron pistons, to be distrib- 
uted to the trade from the parent 


| (Continued on Page 2) 


—Southwestern railroads have asked Interstate Commerce 
Commission permission to materially reduce present rates for transportation of auto- 


| mobiles in carloads from producing, manufacturing or assembling plants at ten points to 
destinations throughout territory in order to meet increasing truck competition for this 


CRANK SHAFT ORDERS 
INDICATE HIGHER OUTPUT 


Chicago, March 
crank shaft orders to 
bile manufacturers 
T. M. Carpenter, vice-president and 
general manager of the Jackson 
Motor Shaft Company, subsidiary of 
the Houdaille-Hershey Corporation, 
stated today. 

The company's volume of business 
is gaining steadily, Mr. Carpenter 
added, and satisfactory business for 
the next few months is indicated. 


per cent. of capacity, com- | 


2.—Releases of 


the automo- 


are increasing, 


oup Assails 
Financial Bill 


adequate safety devices, such as 
brakes, properly focused lights, mir- 


ror and horn, such certificate being | 


* traffic. 

Specific rates would be confined 
to shipments from St. Louis and 
Kansas City, Mo. Des Moines, 
Omaha, Memphis, Dallas, Houston, 
New Orleans, Oklahoma City and 
Denver. 

Proposed rates, while considerably 
lower than those fixed by commis- 
sion for general application 
throughout the territory, will still 
yield the carriers a profit, the peti- 
tion states. Reduced tariffs would 
be restricted in their application to 
a mileage basis which would be ap- 
plicable only where active truck 
competition is encountered. 
| The petition further stated that 
}until a short time ago all of this 
| traffic was shipped by rail at ex- 
isting freight rates with the ex- 
ception of a comparatively small 
amount, for short distances, which 
was driven away under its 
power. 

“With completion of good roads 
generally throughout our territory, 
and with the development of the 


(Continued on Page 11) 


a prerequisite for obtaining the suc- | 


ceeding year’s registration for the 
car. Responsible dealers are to be 
appointed by the motor vehicle com- 


missioner as official stations for such | 


inspections, and it is recommended 
that a fee may be charged for such 
inspection not to exceed $l. It 
recommended, too, that the inspec- 
tion should be held in the spring c‘! 
the calendar year and a campaign 
be inaugurated at that time to have 
all cars examined in advance of the 
heavily traveled period of summer. 

“Another proposed measure is to 
allow dealers to have a first lien on 
a car when repairs are made, the 
argument being that such repairs 
improve the property and the im- 
provement cost should be given first 


(Continued on Page 5) 
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'G. M. TRUCKS ADDS 
NEW LINE OF TRAILERS 


Pontiac, March 2.—General Mo- 
tors Truck Company is introducing 
a complete line of trailers, including 
| semi-trailers, 4-wheel trailers, and 
| 6-wheel trailers. 
| 


D. DE WITT AND M. STIEG 


| ELECTED TO F. W. D. BOARD | 


Clintonville, Wis., March 2.—Don- 
ald S. De Witt of Oconto, Wis., and 
|Max Stieg of this city have been 
elected directors of the Four-Wheel 
Drive Auto Company. 


In order to} pected 


to be augmented in the 
course Of the month. Many other 
companies have boosted schedules 
without any public announcement 
Following are some of the Feb- 
ruary production reports and March 
schedules, announced here today :— 
CHEVROLET 
; Chevrolet Motor Company pro- 
|duced 67,318 cars and trucks in 
February and has esteblished a 
schedule of 78,713 for March. 
Asked concerning the situation of 
used and new car stocks, W. S. 
Knudsen, president, said: “At date 
of our latest report, February 20, our 
dealers had on hand 36,000 fewer 
used cars nad 2,000 fewer new cars 
than a year ago. One or two sec- 


| tions of the country, notably Arkan- 
| sas, are Still sub-normal, 


but many 
other districts are rapidly working 
back to normal consumption. Cali- 
fornia and the Atlantic Coast sec- 
tions are doing particularly well.” 
January production was _ ‘170,766 
cars, while 64,018 cars were turned 
out in December, 1930 
HUDSON 
Motor Car Company, 
schedule for the first two weeks of 
March, based on firm orders from 
dealers, will be 36 per cent. greater 
than the corresponding peried in 
February. Sales department esti- 
mates that for the month of March 
it is entirely possible that sales may 
run 60 per cent. over February, ac- 


Hudson 


(Continued on Page 3) 


Baltimore Man Is Leading 


| FDETROIT, March 2.—As Chevro- 
| let executives here closed their 
| desks preparatory to starting out on 
| their three weeks’ campaign of edu- 
cating retail salesmen in the field, 
announcement was made of the 
'sales records of those who had 
qualified as members of the 100-Car 
Club by selling 100 or more cars in 
| the last fiscal year. 

This tabulation shows that the 
in this group sold 
new cars and 192,589 used 
an average of 170 units 
Tne leading salesman was 
| R. W. Wilson of Baltimore, who sold 
jan average of 1.44 new and used 
|cars each day, including 
|}and holidays, in 1930, which accom- 
plishment resulted in his elevation 
to the presidency of the 100-Car 
Club. Wilson’s 1930 total was 353 
|new automobiles and 174 used cars, 
or 527 in all. This is claimed to be 
the largest number of automobiles 


122,819 


Sundays | 


1930 Chevrolet Salesman 


‘sold at retail in 1930 by any Sales- 


man in the world. 

In gaining this honor Wilson out- 
sold the 1929 leader, Charles A. 
Ceppi of Syracuse. Ceppi, however, 
was runner-up in the 1930 race, with 
321 new cars and 188 used ones, and 
becomes vice-president of the club. 
R. M. Griffin of New Orleans, 
through landing third place with 241 
new cars and 15 used car sales, be- 
comes secretary, and J. P. Eden of 
Philadelphia—235 new cars and 157 
used ones—becomes treasurer. 

The nine salesmen who attained 
regional presidencies in the club 
| and the sales they made are: C. K. 
Hughes, Union, S. C., 191 new, 75 
used; F. L. Wheat, Baltimore, 233 
| new, 41 used; S. A. Daigle, Baton 
Rouge, La., 150 new, 59 used; A. W 
| Orndorf, Montgomery, W. V., 120 
| new, 77 used; J. W. Bowser, Sioux 


| City, Ia., 172 new, 83 used; H. S. 


(Continued on Page 5) 
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Truckaway Business Faces 
Setback by Gas Tax Boosts 


TROIT, March 2.—Transporta-; A striking illustration of the econ- 
tion of automobiles from the omy of motor car carrier trucks is 
provided by the experience of a De- 


D ye 
manufacturer to the dealer by mo- 
ter trucks instead of by the rail-| troit company which, during a part 
roads has shown a large increase, of the year, ships new cars by boats 
according to asurvey just completed. on the Great Lakes. The distance 
The saving, it is said, included both from plant to dock about five 
time, money and labor. miles. The procedure had been to 

But now, it develops, the motor, drive each new car to the dock un- 
carriers are being handicapped in der its own power. After 
their plans for broadening the area careful cost of expenses under both 
of their profitable operation by an methods, it was found that the car- 
increasing amount of state legisla- rier truck saved about 30 per cent 
tion, particularly laws raising gaso- as compared with the individual 
line taxes, driver method. 

Nebraska proposes an increase in It is understood that the Ford 
its gasoline tax of 4 cents a gallon. Motor Company now requires deal- 
which would make the total tax 8 ers te take deliveries of new cars by 
cents. Arizona has raised its tax | carrier truck in order to insure the 
to 5 cents. Increases of 1 or 2 cents retail customer that he is being 
have been proposed in Minnesota. giyen a brand new vehicle. One 
Oregon, Tennessee and Kansas. A ean readily visualize how a general 
Michigan farmers’ organization is adoption of carrier truck delivery to 
campeigning for repeal of the points within 500 miles of the fac- 
Covert ‘good roads) law. Georgia tory would cut inte railroad busi- 
and Tennessee have introduced ness. Ford aad Chevrolet. which 
taxes on lubricating oils. In all, “made about 70 per cent. of the total 
more than 1,300 bills are pending in units sold, each has the country 
various states which aim to in- dotted with assembling stations, so 
crease taxes On the use of auto- | that few deliveries have to be made 
mobiles and trucks. It now costs at a distance greater than 500 miles. 
a flat fee of 2 cents a mile to run While it is true that many indi- 
a truck with a foreign license ta® yiquals engaged in transporting new 


through certain states. ; a ‘ a iad ‘ 
Increases in gasoline taxes affect oe See bee making more than or- 
dinary wages, it is noticeable that 


railroads begin to converge at vading the hauling field. One mo- 
radius of about 300 miles. It is | tr Company now has quotations of 
estimated that if a general increase | T4tes from ten companies or firms, 
in gasoline taxes of 2 cents were of which the following tabulation is 
put into effect, the motor truck # Sample. The rates include full 
radius would be reduced to about | insurance. It will be noted that the 
200 miles under existing operating | rates to cities more than 500 miles 
conditions, where few motor trucks | from Detroit range to higher fig- 
obtain two-way pay loads. ures than rail rates, while rates to 
Within the last fifteen months, a points less than that distance away 
veritable mushroom growth has | amount to about 50 per cent. to 60 
taken place in what are known as per cent. in rail rates. 
contract carriers of new automobiles Nilisnes Rail Rate 
from factory to dealer. Such car- | “From Inc. Cost 
riers use a long trailer truck capa- 5 ostins “a oe 
ble of hauling from five automobiles | Gievejand * aes 30.25 
on single deck trucks, to eight om |Grand Rapids.. 156 30.81 
double deck machines. They drive | £5'°#8°. a1 : 
up to the automobile factory, turn | Houston 
over the dealer's check for new cars | ‘io 
and obtain a 


is 


Truck 
Rate 
$16.00 
16.00 
13.50 
$22 to $25 
45 to 63 
89 to 151 
62to 95 
85 to 144 
52to 81 
operators get 


Destination 


cargo equivalent to | Portisnd, Me.. 
two or three freight carloads, with | When the stronger 
practically no more effort than it | itheir return load arrangements 
takes to park an equal number of | Working smoothly, they expect to 
automobiles in a ramp garage. | make rates for the long haul which 
The new cars are winched up a| Will have just as large a differential 
removable runway at the rear of | under railroad rates as now exist 
the truck, and clamped into position | on the short hauls. 
quickly without the use of any spe-| The extreme flexibility of 
cial] blocking or crating. One driver | method of delivery one of its! 
can handle up to five cars on a/ Prime attractions, aside from the 
Single deck carrier, which is used | lower rates. In certain instances, 
mainly for short hauls. On longe 


hauls. the trucks are equipped with | (Continued on Page 7) 
a sleeping bunk, and two operators 


si cpg scent fo eacotne| AUTOMOTIVE DEMANDS 
sini Sotnst"ae: QR STEEL GAINING 


move day and night to their des- | 
(Continued from Page 1) 


1S 


lination, one driver sleeping while 
the other operates. | 
One company 
deliveries from Detroit 
Okla., 1,025 miles in sixty hours 
time. The service is said to save 
from one to two days in transit as 
compared with railroad service, and 
the rate per car is $62 against $77.17 
Via railroad. The latter rate in- 
cludes the cost of blocking, etc. New 
motor Cars are being delivered by 
carrier trucks to points as far west 
as Montana and east to Port-/ are likely. 
land, Me. As an indication 
- mobile business 


expected to continue to do so, re- 
‘“STURACO” 


sumption of operations this week 
Sennen 


at Newton Steel Company's plant 
SUPER-QUALITY 


at Monroe, Mich., is perhaps 
Ft Lea 


most significant develop me nt 
steel during the week. The 
plant, built last 
eight months 
jautomobile sheet buying 
Ure ieee Cir iy justify its continued operation 
+e P f ’ l ( ton officials are confident tha 
super-tine oi! (not rising schedules for itomobile 
, att aed bah parts makers, requirements for 
ore? eae eee ae and steel in the Detroit and 
properly* lubricates both tricts will continue 
all ic Steel Co) 
gears and bearings under ee oe a 
‘ tau 1O0Di1F 
present day-high pressures. 
Officially TT ees me 
aHypoid hae Mae 
are Wire for trial 15- 
EPL late 
D. A. STUART & CO. 
Established 1865 


leastern Ohio, report: 
unchanged at 58 
CHICAGO. IiL 
Worthousesini5 Princioal 


making regular 
to Tulsa, 


is 


been for several weeks. Steel lead- 
ers generally have been slow to 
adopt the optimism of those out- 
Side the steel industry in regard to 
| the industry's outlook. Mill man- 
agers here fully expect upward 
trend in operations to continue in 
the last two weeks of March. Until 
that time fluctuations in schedules 


the 
iit 


that the auto- 
is improving and is 


the 
In 

Monroe 
been idle 
olume of 
did not 


New- 


year, had 


Since the 


t with 


hee 
Toledo dis- 
to lnprove 


poration, iareé 


ner cen 
compared with 72 pel cent 
same week of last year 
of the corporation at Wai 
capacity Shect mill 
down slightly at the Niles plants 
|! but increases in output from othe) 
departments is holding up the com- 
| pany’s average. 
Youngstown Sheet and Tube Com- 


Strip mill 
ren 


$arits ‘ 
activit if 


are at 


errs} 


AUTOMOTIVE DAILY NEWS, TUESDAY, 


keeping 


{ production,” 


that 


‘oe is penedibing somewhat from 
|automobile steel business but since | 


the major part of its finished steel 
capacity is in pipe, the benefit is 
not reflected to any great extent in 
the company’s average which is at 
35 per cent., unchanged from last 
week. 


KETTERING SPEAKER 
BEFORE DETROIT S. E. 


(Continued from Page 1) 


found it difficult to sell new ideas 
because nobody wanted to disturb 
Kettering said. 

“Every production manager will 
show his management how much it 
costs to make changes and that so 
many units would be lost while 
making them. I think that every- 
body has realized today that it costs 
infinitely more not to make a 
change than it does to make them, 
and I think that it now has gained 
a foothold in American industry.” 

Executives of the National Stand- 
ard Parts Association are scattered 
througtout the country, telling their 
maintenance story to jobber mem- 
bers. President E. P. Chalfant went 
through the Southwestern states to 
the Pacific Coast. where he now is. 
He returns to Detroit March 14 via 
Seattle, Portland, Salt Lake City. 
Denver and Kansas City. 

T. C. Duggan. merchandising serv- 
ice director, is traveling through the 
Southern states, and he wilil be 
away until April 2. E. J. Leon. 
finance service director, is assisting 
jobbers in the Central states. 

General Motors Truck Company 
announces a complete line of trail- 
ers which will be ready for early de- 
livery to branches and dealers. The 
new line covers a wide range of de- 
sign and carrying capacities readils 
adaptable to practically every field 
of truck transportation in which 
semi-trailers, four-wheel trailers and 
six-wheel trailers can be used. 


NEW PERMITE PISTON 


READY FOR MARKET 


(Continued from Page 1) 


| plant, the St. Cloud division, at St 
| Cloud, Minn., and the warehouse 
branches at New York, San Fran- 
|cisco and Los Angeles, after March 
15. The new piston will be mar- 
keted under the name _ Permite 
Semi-Stee] Pistons, 

Addition to this new product puts 
| Aluminum Industries in position to 
|; serve the industry with eight ma- 
| jor lines from five warehouses, lo- 
|cated at strategical points. Piston 
| castings will be obtained from the 
same sources now serving car man- 
ufacturers. in order to conform in 
detail to the original specifications 
and each will be an exact duplicate 
of those specifications to comply in 
every particular with established 
design. The line will be one of 
the most complete in the automo- 
| Sve field, according to company of- 
| ficials. 

Decision to acquire the new pis- 
ton came in response to a persistent 
demand from all! parts of the coun- 
try for a semi-steel product for re- 
placements to be served along with 
Permite alloy pistons. 


CLINE RESIGNS POST 

Akron, O., March 2.—Russell V 
Cline, serving for 17 years in the 
advertising department of Fire- 
stone Tire and Rubber Compan) 
has announced his resignation, ef- 
fective yesterday. sline has served 
as both assistant advertising mana- 
ger and advertising manager 
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PARKS from J DETROIT 


Poetry and Music Have 
Charms 
* * . 
We're Invited to Grand 
Rapids 
* * * 
Canadian Tariff and Trucks 


* * * 


Chris Sinsabaugh—Detroit Editor 


7. ROIT’S great poet, Edgar Guest, has so strong a 


hold on the American public that the offer of a 
fully etched reproduction of one of his poems to 
applicant at a Graham-Paige dealership is putting more than 
30,000 people into the salesrooms of Graham dealers each 
week, That's the answer as to whether or not the parent 
company’s radio campaign is paying out. 

The campaign is built around the Detroit Symphony 
Orchestra and Guest. It is a weekly program, with the 
orchestra charming its millions of listeners with beautiful 
melodies and Guest reaching their hearts through a personal 
recitation of his famous poems, The only Graham touch to 
the program is the offer at the end to present an etching of 


that particular poem to those who will go to a Graham 
salesroom for it. At this writing there have been eight of 
these weekly affairs 

At first the w eekly run of poems totaled 25,000, but the 
demand has been so great that at present 35,000 are required 
to meet the needs of the dealers. To the factory this is 
evidence that the campaign is coming up to expectations, in 
fact, exceeding them. Check-ups show, too, that many sales 
have been made among those who have called on the dealers 


beauti- 
each 


| for the copies of the poems. 


* * * 


ALKING with C. W. Matheson at Graham-Paige, I was 

told that January was a surprisingly good month. The 
factory had scheduled 1,500 units for the month, but dealer 
pressure Was so strong that this estimate had to be revised. 
Orders were received for 2.505 cars and 2,055 were actually 
delivered. Looking back to January of a year ago, one notes 
that the count then was 2,497, but it must be remembered 
that at that time the real depression had not hit the industry 
—every one was looking for a comeback in the spring. 

At the time of the talk February still was with us, but 
Mr. Matheson declared that the month was running even 
better than January. Eights are going particularly well. 
Whereas, the factory had expected the ratio to be 30-70, it 
is running 40-60. 

. © & 

HAT invitation to the banquet the business people of 

Grand Rapids are going to give Norman De Vaux on 
March 19, which this column conductor has been hinting for, 
has materialized and we expect to be among those present 
on that great occasion. 

Jim Houlihan telephoned it and, at the same time, told 
us that already the capacity of the biggest banquet hall in 
Grand Rapids will not be great enough to hold the ones whe 
already have applied for tickets. 

Setting up the De Vaux-Hall plant in Grand Rapids is 
proceeding at such a pace that it is expected that the first 
car will be off the line on March 16. Already there is great 
rivalry to get No. 1, but that probably will be settled by 
turning that particular model over to the engineering depart- 
ment. In addition to that there have been at least twenly 
applications for the honor of buying the first car in the key 
cities, such as New York, Chicago and the like. 

The factory people tell this writer that up to this wrung 
have been 1,160 applicants for dealerships. 
* * o 
N the first excitement over the Canadian tariff boost we 
overlooked the trucks, which seem to have been given a 
hard wallop by the new rate. We had been thinking of the 
passenger cars only. Now, it seems, those American truck 
manufacturers who do not have plants in the Dominion are 
complaining. The new tariff hurts because no warning was 
given. Several truck concerns find themselves unable to 
make deliveries without paying the increased rates, some of 
them having shipments all ready to go out when the ax fell. 
Without any definite plan as to what can be done in the 
matter, these shipments necessarily have had to be held up. 

It said that commercial vehicles of the larger type 
will suffer more in proportion than passenger cars, for the 
reason that with trucks discounts run higher, in some cases 
being around 40 per cent. The joker in the Canadian change 
is that the bigger the discount the greater the suffering. The 
new law only allows for 20 per cent. 


there 


is 
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Kinks That Get Business or Save Dollars 


Washington, D. C., Dealers 
Use Various Methods of 
Merchandising Success- 
fully 


-AD of paying the shop niecn 

x a flat rate or time basis, the 

thwest Motor Company of Wash- 
ington, D. C., finds that a “60-40” 
form of payment produces the best 
because it gives the men an 
incentive to sell their services and 
t» 40 more work in less time. 

‘his plan has numerous advan- 
tage says S. L. Wirgman. “In the 
place the men are really work- 
ing tor themselves and are their 
own bosses. The amount of money 
they can make depends upon them. 
Each mechanic is really in business 
for himself, and wages have in- 
creased from $25 to $40 and $45 a 
week for them, as a result of which 
they are happier at home and more 
coutented with their work here. 

“for one thing, all the work that 
is done to a car does not come to 
you unsolicited: you must go after 
it. You create that by paying the 
man on a 60-40 commission basis for 
all the work they do. You supply 
the tools, equipment and custom- 
ers, apd he does the work and keeps 
them coming back because he con- 
tracts with them just as if he were 
actually in business for himself. The 
more work he does the more pay he 
gets. The men push out the work, 
instead cf letting it hang around, 
because they want another job 

“To offset any possibility of 
Slighting his work, any job that is 
not properly done must be done over 


again at no charge. 
show that since we began 


resuitts, 


Aliot 


this 


But our records | 


'}on to the public as fast as received | 


method of paying the shop men we} 


have had fewer come-backs than 
ever before. And customers are 
much better satisfied and we have 
more work all the time. The aver- 
age mechanic under this plan is just 
as anxious to get the work out as 
you are and he is also anxious to 
sell the customer on other things 
that have to be done to his car to 
give him the best service and proper 
operation. This also makes the cus- 
tomer better satisfied in the long 


run 
* * . 


HY put out beautifully printed 
booklets in attractive color plates 
about new cars and neglect the used 
cars, was the thought behind the 
merchandising methods of Lee D. 
Butler, Inc., of Washington, D. C., 
when that concern got the idea that 
in order to sell used cars it was just 
as important to put out a “thing of 
beauty and a joy forvere’ ‘as it was 
to put out the finest kind of litera- 
ture about new cars, and so a book- 
let was produced for fireside reading 
and home consumption about the 
how and why of buying a used car, 
featuring an attractive array of pic- 
tures and a logical line-up of buying 
reasons in one-two-three order. 
“We got out a folder on used cars 
which compares very favorably with 
new car booklets,’ says Mr. Butler, 
“containing a lot of photographs 
and descriptions of how we recondi- 
tion our traded-in cars and telling 
all about the process of recondition- 
ing, so that the buyer gets prac- 
tically a new car for his money. One 
ingenious idea incorporated in the 
booklet or folder was an 
of a railroad strip ticket, that looks 
like the real thing, as if the cus- 
tomer was buying transportation 
and which read: ‘Good for 
miles on any road on earth.’” 
The net result of this booklet was 
a surprising increased demand for | 
used cars, showing that the 
went home and rang the bell 
the average customer 


GOODRICH NAMES KEELING 
Akron, O., March 2 (UTPS).- 
Norman H. Keeling of Akron, has 
been appointed Southwest 
advertising manager of the Good- 
rich Rubber Company, with head- 
quarters at Dallas, Tex. The an- 
nouncement of the appointment was 
made by P. J. 
manager of Goodrich, today. 


CLASSIFIED ADVERTISEMENTS | 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


with 


imitation | 


idea 245 


district | 


| 


|unit will manufacture fenders, 


Kelly, advertising | 
| and all enamelware for 


1,000 | 


NEW FORD PLANT ON 
WEST COAST RE** 
BY MIDDLE vi 


(UTPS 
ssembly plant 
harbor will 
about the 
Clarence 
the San 


Richmond, Cal., March 2 
I'he Ford motor 
413 Richmond inner 
probably start operating 
middle of July, estimates 
A. Bullwinkle, manager of 
Francisco plant of the Ford Motor 
Company. William Bremmer, resi- 
dent engineer at Richmond for 
Albert Kahn, Ine. engineers in 
charge of pliant construction, esti- 
mates that the buildings themselves 
will be finished about the first of 

June 

Bullwinkle estimates 
require six weeks to set ma- 
chinery after the plant is com- 
pleted. Some of the machinery is 
now on the ground, and is being 
stored in the Parr-Richmond 
Terminal. Most of the equipment 
will be new; some will be rebuilt 
machinery from the San Francisco 
and other Ford plants 


that it will 


up the 


, cient 
; men 


CHEVROLET SERVICE 
GROUP ORGANIZES 


Portland, 


W. Burrage 


ice manager of the 
the 


branch of 


to the thirty charter 
club will serve Chevrolet 
ers of southern and western Maine 
John Logue of Portland was named 


new 


Me., March 
A. Andre of Bath was elected 
dent of the Chevrolet Deale1 
ice Managers Club of 
organization meeting, 
>, regional parts and serv- 


vice-president. 


The 
ibout 


tablish a 


INDUSTRY SPEEDING | 


PRODUCTION OF CARS| 


(Continued from Page 1) 


cording to W. J. McAneeny 
dent 


presi- } 


STUDEBAKER } 

Studebaker Corporation will show | 
sales of approximately 4,000 cars in 
February and is planning an in- 
crease of 50 per cent. to 6,000 cars 
for March, according to H. S. Vance 
vice-president 

“There has been a gratilying in-| 
crease in retail sales on which our | 
schedule for March is based,” he| 
stated. “Dealers are passing ae 
from us and as yet there is no in- 
chrease in field stock.” 

OLDS MOTOR 

Olds Motor Works, division ol 
General Motors Corporation, shipped 
around 6,100 cars in February 
according to preliminary figures and 
has scheduled from 7,500 to 7,800 
cars for March. February shipments 
compare with 4,400 in January and 
6,646 in February, 1930 

Notwithstanding the increased 
production, company is not building 
up field stocks All cars being 
Shipped from the factory are on| 
retail orders on hand 

OAKLAND 

Car Company, di- 
Motors, shipped 
8,007 Pontiacs 


{ 


Oakland Motor 
vision of General 
2,000 Oaklands and 
a total of 10,007 cars in Febru- 
ary, exclusive of exports. This com- 
pares with domestic shipmenis ot 
7,900 cars in January, of which 1,700 
were Oaklands and 6,200 Pontiacs. | 
For March the company's schedule 
for 3.000 Oaklands and 9,600 
total of 12,600 cars 
BUICK 
Company 


calls 
Pontiacs, a 


a division | 
Corpora- | 
7,907 


Buick Motor 
of the General Motors 
tion, produced and _ shipped 
cars in February, compared with} 
6,000 in January and 8,842 in Feb- 
ruary, 1930. The March schedule 
calls for an output of 10,021 cars 
in March, 1930, Buick shipped 8,760 

GRAHAM-PAIGE 

Preliminary figures indicate Gra- 
ham-Paige aiotors Company pro-| 
duced around 2,500 cars in February 
against 2,113 in January and 3,753 in 
February, 1930. 


FORD MOTOR 

Los Angeles, Mar. 2.—The Ford 
Motor Company assembly plant at 
Long Beach is currently producing 
automobiles daily, or 70 per 
the plant’s capacity. Ac- 
officials, peak produc- 
to be reached in 


cent. of 
cording to 
tion is expected 
April. 

The company’s new steel manu- 
facturing unit will begin operations 
during the latter part of March, 
and this will necessitate increasing | 
the present pay roll from 2,000 to 
approximately 6,500 employees. The! 
run- 
radiator shells | 
distribution | 
}on the Pacific Coast and the Orient. 

The Ford Motor Company hold- | 
ings at Long Beach comprise sev- | 
enty-five acres. 


ning boards, hoods, 


aim of the 
close 


service 


more 


Port 


when much 
| 


Tarrytown, N. 
Chevrolet 
explained the purposes of the club 
members 


club 
co-operation 
its members and the dealers, 
friendly 

among all employees of the various 
branches and to 
good will and to become more effi- 
managers 


build 


|HUPMOBILE DEALER 


“CASHES IN” WITH A 
UNIQUE DEMONSTRATION 


The Connecticut Hupmobile Com- 
pany, state distributor of the Hup- 
mobile, and Charles B. Beach, Inc 
the Hartford retail outlet, obtained 
good publicity through the 
employment of a so-called white 
ghost car. The vehicle, an eight- 
cylinder Hupmobile, was finished in 
white in the local shop and then 
driven throughout the territory, the 
public being advised that all one 
had to do to try out this new free- 
wheeling model was to signal to the 
driver. Many motorists have ac- 
cepted the invitation, and the indi- 
cations at this time are that good 
results are coming from these dem 
onstrations 

A revolution counter, made by the 
Veeder Root Corporation in this 
city, is used to demonstrate the re- 
duction in engine revolutions with 
free wheeling. 

Major Thomas W 


Campbell, presi- 


| bile, reported 


the Connecticut Hupmo- 
that, aside from the 
white ghost demonstrations, many 
sales had been made in February 
and that there was every indication 
of an upturn in business 


PLANS LECTURES FOR 
CAR OWNERS INN. J. 


dent of 


East Orange, N. J., March 2.—For 
the benefit of those interested in 
the development of the automobile, 
a unique series of Icctures has been 
arranged by Charles B. Drew, 
the Drew Motor Company, 
Oakland-Pontiac’ distributor, the 
first of which is. scheduled tor 
March 2 at the Camera Club Audi- 
445 Main St., East Orange. 


Ihe first of this series of illustrated 
lectures will be entitled “The 
Straight Eight Vs. the V. Eight.” 
Prominent automotive engineers 
have been engaged to present these 
questions 


presi- 


dent of 


torlum, 


5 MILLION PROSPECTS 
AT DEALERS’ FINGER TIPS 


Every Kardex Prospect Control 


Used 


follow 
ably 


pect. 


ing 


PSCC EERE EERE Ceeee 
Kardex Division, 
Remington Rand Business Service, 
Buffalo, 


I'll be glad to have more information about the Kardex Visible Prospect Control, 


Name 


Address 


New York 


recommended — by 
twelve leading automotive man- is 
ufacturers, Kardex Prospect liles 
imade it possible for dealers to 
up promptly and profit 
5,000,000 automobile pros 
pects in 1929, 

A Kardex Prospect [Tile is more 
than a mere list of names. 
flashes instantly all available vital 
information regarding each pros 
Gives you...at the s 
time... group information upon 
which to base your sales policies. 

‘Tells you at a glance who your 
prospects are... what cars they 
want... what salesman is work 
them... the 
you’ve sent them... when dem- 
onstrations are to be made. 


on 


an 


day, 


It country. 


same 


about Kardex 


ever, 


Kardex Division 


BUFFALO. NEW YORK 


City 


Assistant 
that works twenty-four hours a 
seven days a week without 
a cent of pay... one that’s already 
proved its real value as a business 
builder by working profitably for 
progressive dealers all over the 


Sales Manager 


If you are looking for increased 
profits and incre< ased business... 
if you want to have your pros- 
pects at your fingertips all the 
time... you'll want to know more 


Visible Prospect 


Control Record... how you can 
yut it to work for more profitable 


literature Saateaie, Send in the coupon to- 
day! There’s no obligation what- 


Remington Rand 


BUSINESS SERVICE 


. eeee8 Seeeeenesressene 
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Unfair 


N an address delivered before the Greater New York 
] Safety Conference, Dr. Louis I. Dublin of the Metropoli- 
tan Life Insurance Company took the automotive industry 
to task for the traffic accidents involving motor vehicles. 

“The automobile is the chief agent in accidental kill- 
ing,’ said Dr. Dublin. 
automobile industry, with its millions of dollars and its 
assemblies of expert minds, which are interested in every- 

thing but the human element. It is a dead wrong situation 
and it is time some one said this thing. The solution of these 
everlasting maimings lies with this industry. There is a 
day of redress coming; no industry can long go on uncon- 
scious of its major responsibility.” 

As a matter of fact, the automotive industry, through 
its official trade body, the National Automobile Chamber of 
Commerce, long since expressed its intention of shouldering 
a burden that it is not strictly accountable for. For many 
years the chamber, through a committee, has carried on a 
comprehensive campaign of safety promotion. Furthermore, 
this N. A. C. C. effort to promote safety has been centered 
where it belongs, on the younger generation, through educa- 
tional work in the schools. 

This matter of promoting safety in modern traffic is a 
very complex. problem. The fundamentals of the whole 
problem are found in the fact that our present street and 
highway facilities are not adapted, and never were intended 
to be, to carrying modern traffic. The mixing of vehicular 
and pedestrian traffic on the same right-of-way inevitably 
leads to accidents. In the days when slow-moving horse- 
drawn vehieles were the standard transportation medium, 
we “got away with it.” But with motor vehicles adding a 
factor of speed undreamed of before, the accident toll has 
risen alarmingly. 

But when Dr. Dublin says that the industry is attempt- 
ing or has attempted to shirk its indirect responsibility, he is 
mistaken. The one real hope lies in the education of the 
youth of the country to evolve an automatic, instinctive feel- 
ing for safety in modern traffic conditions; to: develop a 
traffic sense and this the industry is contributing in no small 
measure to doing. 








Good Growing Weather | 
N the latest review of crop conditions the Department of | 
Agriculture reports that throughout most of the country, | 
during the past few weeks, the weather has been extremely | 
favorable to crop development. The department reports that | 
there has been enough rain and snow throughout wide areas 
to put the top soil in good condition for spring planting. | 
There are still drought regions, unfortunately, where snow | 
and rain have not yet relieved the serious situation that 
developed last summer. All over the country temperatures 
are above normal, over a five-week period. 
Greening of leaves is noticeable as far north as Iowa. 
The wheat crop is coming along very nicely, with moisture 
and warmth bringing on the shoots. | 
The point of all this is that good crops this year wil] be 
the one certain finish of the depression. We may struggle | 
slowly along during the spring and summer, moving upward | 
somewhat, but a good crop in the fall would accelerate the | 
pace of all business. 
Incidentally, if the unduly warm weather continues | 
through March, the crop of automobile buyers will come to| 
an early harvest. It only needs the urge of an early spring 
and pleasant driving weather to induce a general diving into 
the pocketbook. On the other hand a sudden swing to cold | 
weather or rains in March may delay the buying wave. The| 
automotive industry may well pray for mercy to the 
Weather Bureau. 





“T throw the challenge directly to the | 
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such opinions. 


| 


| . 
| assistance to the car dealer. 


We agree with y 


4uaa ¥ 








if the financial position of the ca1 


ifferential. Discussions 


N this column Automotive Daily News is glad to present the opinions of its readers on topics related 

directly to the automotive industry. Automotive Daily News, however, must disclaim responsibility for 
All questions regarding merchandising, technical problems or other information pertain- 
ing to automotive industry will be answered without charge in this column. 





| Send On Those Cigars 


Editor, Automotive Daily News: | Criticism seems to be the last thing 
We have read with interest your recent editorial calling | 
|apon banks throughout the country to lend more financial} 


ou fhat the coun- 
try, as a whole, would be better off 


dealer were bettered, but we think 


|you have failed to get at the root | 


| of the tsouble. 
In the first place, 90 per cent., if 


not more, of the car 


at the banks. 


be unsound and uneconomic 


dealers have 
already borrowed up to their limit 
To lend more would 
and 


merely pass the burden and loss to 


the bank’s depositors and stockhold- 
ers. 
Secondly, and more important, 
|why shouldn't the car _ factory 
finance its own product? What 
other industry is there that ships 
its own merchandise sight draft? 
We are automotive jobbers who 
| sell to car dealers, amongst others, 
jand, if we could sell everything 
o. d., it would be mighty sweet. 


oO 


open up warehouse after warehouse 
to keep shooting merchandise out to 
}Our customers, We would have a 
| force of high pressure salesmen to 
| sell and again sell, and I am afraid 
we wouldn’t care much what our 
customers did with the merchandise 
| after they had already paid for it 
| I am afraid we would be too 
short-sighted to realize that if our 
customer could not make enough 
| net profit on our merchandise that 
| he very shortly might cease to be 
|@ customer, due to early demise. 

Why not admit that the car fac- 
tory will have to come to the point 
where it finances its own product? 

You can mark it down that within 
two or three years the car factory 
will be selling cars on consignment, 
or, better still, on a “load to load” 
basis, as the oil companies are now 
doing. 

It will be the best thing for the 
factory and industry as a whole, fer 





interested in the dealers’ welfare 
| Strengthening the dealer organiza- 
| tion. 

| Secondly, it will automatically stop 
overproduction, for the factory will 
extend credit to a dealer on his ca- 
pacity to pay, and capacity to pay 
results from normal purchases and 
|; normal sales. 
It does not 


result from frenzied 


practices that have characterized the 
industry for the past five years and 





| 
CORRECTION 

In the February 20 issue of the 

Automotive Daily News it was 

erroneously stated that the W. E. 

Biggers, Ine., of Buffalo, distribut- 


ed the Plymouth-Dodge lines. This 
company is the Graham distributor. 
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MARCR 
6-15—Geneva, Switzerland. Eighth Swiss 
International Automobile Show 
7-14—Broeklyn. N. ¥. Automobile Show. 


9-14—Wiehita, Kan. Automobile Show at 
Forum 
11-15—Detroit, Mich. Michigan Oi] Men's 


Association meeting 

16-22—Los Angeles, Cal. 
Oil Equipment 
Exposition 

19-21—San Antonio, Tex. 
meeting, American 
Petroleum Geologists 

30-April 3—Indianapolis, Ind. Eighty-first 
meeting, American Chemical] Society 

MAY 


N. C. Good Roads 


Second Annuat 


and 


Sixteenth annua 
Association oO 


4- 9—Charlotte, Con- 
vention 
9-Aug. 9—Berlin, Germany. 


Garage Exposition. 


Internationa) 


JUNE 
15-19—White Sulphur Springs, Va. An- 
nual summer meeting, Society of 
Automotive Engineers. 
SEPTEMBER 
26-Oct, 2—Atlantic City, N. J. Annual 


NOVEMBER 
10-12—Chicago, Ill. Annual meeting, Amer- | 
lean Petroleum Institute, Hotel 
Stevens 
meeting, American Electric Railway 
Association, 


—_——_ a a 


| COMING EVENTS | 


Engineering | 


1 
f | 


It would be an invitation for us to! 


the factory then will be primarily | 


from a net-profit standpoint, thus | 


sales, with resulting high inventories | 
|Of trade-ins and other uneconomic | 





New Fuhrman Tandem Axle Trailer 








your good subscribers want, even 
criticism that’ might 
possibly be of some good to the in- 
dustry. 

We might add that we read your 
splendid paper religiously each day, 
even though Strictly speaking we 
are not in the car dealer business. 

We believe you are waging a cam- 


| constructive 
é 


|that have made the average dealer- 
| Ship a losing proposition. 

Frankly, the car dealership from a 
national viewpoint presents an un- 
attractive picture financially. How Y 
can new capital and new dealers be | Paign of education and information 
recruited, much less old ones kept, | that is of utmost benefit to the in- 
}until there is a general financial | dustry and you have our best wishes 
| house cleaning? for your contiued success. 

Lastly, I'll bet a box of MOTORCAR SERVICE CoO. 
cigars that you do not print T. W. Pierce, credit dept. 


JERSEY A. S. S. T. HEARS 
TALK ON HIGH TEST IRON 


good 
this. | 


‘FORD SALVAGE PLANT 
HAS JUNKED 50,006 
CARS SINCE OPENING 


Detroit, March 2.—Fifty thousand 
old cars of all makes, many of them 


Newark, March “High Test 
|Irons and Their Effect on Foundry 
| Practice” will be discussed by Roy 


9 
<. 


| M. Allen, consulting engigeer, at obsolete, have been salvaged at the 
the nineteenth meeting of the New | Rouge plant of the Ford Motor 
Jersey Chapter, American Society! Company at Dearborn since the 


company began its salvaging oper- 
ations a year ago. 

To date more than 21,500 tons of 
steel have been obtained from old 
cars. In addition the company has 
salvaged tires, glass, batteries, floor 
boards, upholstery and other ma- 
terials. 


| for Steel Treating, to be held March 
|3 at the Berwick Hotel. 

The address by Mr. Allen will be 
| preceded by dinner and a motion 
| picture, “Water Power.” Mr. Allen 
|is a member of the committee on 
|gray iron castings of the A. F. A. 
| gray iron division. 


ig 
|} 5 
| 





Wheels have never played as impor- 
tant a part in dressing up a car as they, 
do today. That’s why on the very 
smartest cars you will find Kelsey- 
Hayes wheels. 


Kelsey-Hayes Service is World-Wide 


KELSEY -HAYES WHEEL CORPORATION 
DETROIT, MICHIGAN 








General Motors Truck Co. 
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Issues Operations Survey 


PONTIAC, MICH., March 2.—On 


the eve of country-wide resump- | 


tion of building and construction, a 
printed report of a national, impar- 
tial survey of truck operation in the 


delivery of building materials, was | 


released here today. It is issued by 
the General Motors Truck Com- 
pany, and made available without 
chacge to interested men in the in- 
desicy. 

‘“he survey report reveals the 
methods by which many successful 
building supply firms throughout 
the country are increasing profits, 


improving delivery service, and re-| 


better 
and 


costs by 
operation 


Cucing delivery 
truck management, 
maintenance. 

The average building materials 
supply yard offers rich possibilities 
of increased profits through im- 
proved service and 


indicates. 
average yard, accounts for from 30 


to 50 per cent. of the entire cost of | 


CHEVROLET HONORS 
100-CAR SALESMEN 


(Coutinued from Page 1) 


Spahr, Los Angeles, 161 new, 8 used; 


L. V. Fink, Cleveland, 152 new, 49 | 


used; R. Miney, Tarrytown, N. Y.. 
162 new, 0 used; 
Hays, Kan., 201 new 239 used. 

A medal symbolizing his achieve- 


more efficient | 
truck operation, the survey report | 
Delivery, in total, in the | 


B. F. Dreiling. | 


{doing business, the survey reveals 
Transfer of a substantial part of 


this expenditure to the operator's 
| profit account and new profitable 
| volume as a result of improved serv- 
ice are feasible for many dealers in 
building materials, the survey report 
indicates. It gives the actual meth- 
ods by which successiul dealers are | 
accomplishing both results. 

The report is the ninth of a series | 
of survey-reports issued by the} 
General Motors Truck Company. | 
| Each report discloses comprehensive | 
data and information on_ truck| 
operation in a major industry or} 
| vocation. Previous reports have 
covered the fields of food whole- 
saling, coal retailing, parcel delivery, 

retail food delivery, wholesale bak- 
ing, oil and gasoline distribution, 
general commodity wholesaling and | 
| general contracting 
Reports on other 


| 
| 
| 
| 
| 


major truck 
issued at the rate 
through 1931, 
Truck Company 


be 
; month 
Motors 
nounced. 


of one per| 
the General | 
has an-| 


ment is to be presented by Chevroiet | 
to each member of the group, and} 


additional 
the 242 who were the leaders. 
have been named national officers 
of the club, thirty-six regional offi- 
cers and 202 zone officials of the 
organization. The medals will be 
presented at 
which will be held this month 
each region and zone in the country 


FORD PLANNING 1,500 
PRODUCTION IN MARCH 


honors are being given | 
Four | 


the sales conventions | 
in | 


IN MILWAUKEE PLANT | 


Milwaukee, Wis., March 2 
March schedule for the Milwaukee 
Ford assembly plant calls for a pro- 
duction of 1,500 cars and trucks, and 


The } 


fitteen working days for that month 


The schedule for February was 


stepped up in mid-month and called | 


for 1,200 units, or 100 cars and 
trucks for every day worked 

March will see an increase of 300 
units, and the 750 employees now 
working will retain their jobs next 
month. No additional men will b« 
taken on, but more days will bi 
worked 

L. T. Henderson, general manag 
of the local branch, expressed him- 
self as decidedly more optimistic 2 
this time. Sales are better thai 
they were thirty days ago and com- 
mercial business, regarded as an im- 
portant indicator, has also picked 
up considerably 


INDIANAPOLIS S. A. E. 
TO HOLD MEETING MAR. 12 


Indianapolis, Ind., March 2.—The 


March meeting of the Indiana sec- | 
tien of the Society of Automotive | 


Engineers will 
evening, March 12, according to an- 
nouncement made by Louis Schwit- 
zer, chairman. The session 


Severin Hotel. 
“Riding Qualities of Modern Moio: 


be held Thursday | 


will | 
convene in the roof garden of the! 


Cars.” has been chosen as the topic | 
of discussion for the March gather- | 


ing and R. W. Brown, in charge of 


the engineering laboratories of the | 
Firestone Tire and Rubber Company | 
of Akron, O., and Fred E. Ullery of | 
the Studebaker Corporation of South | 


Bend, Ind., will present the principal 
papers. it was announced. 

Springs, shock 2bsvurbers, balance 
and suspension method all will enter 
into the debate and Mr. Schwitzer 
predicted that many new ideas in 
metering comfort would be aired be- 
fore the engineers. 


CLASSHHED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
\"* "NEWS BRING RESULTS 


|N. J. TRADE GROUP 


| Van Dusen of the State Automotive 


| flict between the finance 


using vocations and industries will| basis similar to the workmen's com- 


ASSAILS PROPOSED | 
FINANCIAL BILL 


(Continued from Page 1) 


consideration. This measure is par- | 
ticularly supported by President S.S. 


Trade Association, who points out 

that there would be very little con- | 
company | 
and. the legitimate dealer, inas- 
much as the dealer would, in most 
cases, handle the repair work on cars 
that he sells. 

“But the worst proposed bill of all 
is one of those fanatical measures 
that proposes to change the whole 
system of liability and insurance | 
and insurance rates in New Jersey. 
I refer to the measure introduced by 
Senator Leap of Salem county, | 
which is a compensation measure te} 
take the place of standard insurance. 

“This bill would seek to establish | 
the awarding of all damages on a 


pensation act. It doesn’t make any 


difference whether you are guilty or 
for 
for 


“The New 


Pierce Arrow lrucks 
are equipped with 


Long Clutches on Radiators 


that 
or 


insurance 
any injuries 


not, you pay 


compensates 
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| occupying. 


| basis of $20 a week. 


‘only prove that 


property damage sustained. It sets 
up a big department of state to 
handle this. Rates are to be fixed 
by this department. The cost of 
maintenance of this department 
would be assessed against insurance 
companies doing business in New 
Jersey, who would, in turn, charge 
the automobile owner. All clair 
are to be directed againsi 

surance company and not age. 


| the owner of the car. 
“Irrespective of liability, it would | 


If 
the 


cover all occupants of the car. 
the car collided with another, 


occupants of the second car would | 


have no claim against the owner of 
the first car, but they would auto- 
matically obtain damages from the 
company insuring the car they were 
Temporary 
would have to be paid for on a 
A maximum of 


$10,000 is provided for permanent 


disability and various amounts are | 


stipulated to be paid for loss of cer- 
tain parts of the body, such as a 
thumb would mean the automatic 


| payment of $867. 


“The owner's negligence is spe- 
cifically eliminated as a considera- 
tion. To recover, a claimant need 
there was an ac- 
cident and that he was injured or 
suffered damage to his property. 
What an awful opening that would 


LONG PRODUCTS 


AUTOMOTIVE CLUTCHES and RADIATORS 


disability | 


5 


| make for collusion between two caé 
owners. And the motorist is te 
‘hold the bag’ for all this set-up, 
with the result that they would be 
| paying more than double the 
amount that they are now charged 
| for good substantial insurance coy- 
| erage.” 


‘HINNESOTA SEEKING 
SAFETY TEST LAW 


Minneapolis, Minn., March —A 
bill providing for annual compul- 
|sory inspection of the safety fea- 
|tures of automobiles as a condition 
to obtaining license, probably wil! 
|be offered the Legislature, now in 
session, this week. This bill is the 
result of a survey of voluntary in- 
}spection campaigns in other states. 

Representative Frank T. Starkey 
and Senator George L. Siegel of St. 
| Paul said they are considering pro- 
| posals for the compulsory check-up 
|plan, with the idea of offering the 
necessary provisions as an addition 
to the drivers’ license bill. Inspec- 
tion campaigns recently carried out 
jin ten Eastern and Southern states 
}are said to have shown the possi- 
| bility for substantial reduction in 
fatal accidents. 
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G. M.A. C. NET PROFIT | 
SHOWS GAIN IN 1930) 


New York, March 2,—General 
Motors Acceptance Corporation and 
subsidiaries report for year ended 
December 31, 1930, net profit of | 
$14,570,326 after interest, taxes, etc., 
equivalent to $29.14 a share on 500,- 
000 shares of stock. This compares 
with $12,456,635, or $24.91 a share in| 
1929. The 1930 profit excludes gain | 
of $830,162 from Te ae _ 

ssets, while the 1929 profit excludes | 
oan at "$1,953,523 coms same source. | Cadillac V-12 


Statement for year 1930 compares | Cadillac V-16 
as follows: | Chevrolet 


1929 Chrysler 6 
$12,456,635 | Chrysler 8 
8,000,000 | 4 Chrysler Imp. 8 4725 | 
5 Cord (Fr. Wh. D.) | 4530 | 
De Soto Six — | 2700 
S De Soto Eight _ 2965 | 
De Vaux 6 S —— 
Dodge Six 2820 
| Dodge Eight 3174 | 
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MAJOR SPECIFICATIONS AND MECHANICAL DI DETAILS 


Make and Model 


5-P. Sedan 
or Material 


Oil Purifier 
Fuel Clean’r 


Piston Disp 
No.Main Br 


Wheel Base 
Valve Ar- 
rangement 
Compres- 

sion Ratio 
Pist. Make 


| 268 | *5.26 | 28.8 
458| 51 | 78 
220.7 | 4.75 | 26.45 | 
272.6 | 4.63 | 30.02 
344.8 | 45 | 35.12 
| 3448 | 45 | 35.12 
353 5.35 | 36.45 
368 | 5.5 | 46.9 
| 452.0 | 5.50 | 57.5 
194.0 | 5.01 | 263 
217.8 | 5.20 | 25.35 
260.8 | 5.30 | 31.25 
384.8 | 5.01 | 39.2 
298.6 | 5.25 | 33.8 
205.3 | 5.20 | 25.35 | 
220.7 | 5.40 | 26.45 
| 2147); — | 
| 211.5 | 5.20 | 
240.3 | 5.40 


98@3400 
13@3000 
77@3200 | 
90 @3000 
104@2800 
104@2800 | cr 
95@3000 | CI 

| 135@3400 | CI 

| 165@3400 | CI 
50@2600 | CI ga 
70@3200 |*Aium_ 
88@3400 |*Alum | 
| 125@3200 |*Alum 
125 @3600 | |*Alum | 
67@3200 |*Alum | 
77@3400 alum 
65@3400 | Alum 
68@3200 |*Alum | 
84@3400 |*Alum 


13 x4% 
| 2.2x3 
27x44 
| 346x456 
| 3s%6x5 
3%ex5 
336x4{3 | 
314x4 
3 x4 
3°6x3% 
| 3%4x4%% 
31x44 
3'4x5 
314x436 
| 314x418 
j 27% x4% 
| 33gx4 
344 x4% 
3 x4% 


!*Alum 
Alum | 


Sch 

» Til 

| Mar 

Mar 

| Mar 

Mar 

Own 

Own 
_AC __ Gas | Own, Noe 
AC | Car_ : AC 
- AC Sir Yes 
| Yes AC | Str Yes 
| Yes AC Str Yes 


|5| Yes AC Sch 
Yes 


AC | Car — 

AC Str Yes 
- Yes | — Yes 
AC | Car AC 
AC | Str AC 


Auburn 8-98 
Austin ris 
Buick 8-50 — 
Buick 8-60 
Buick 8-80 
Buick 8-90 
Cadillac V-8 


| Bish-Bab 

Bish-Bab 
| Bish-Bab 
| Bish-Bab 


~‘114 
118 
124 
132 
134 
143 
148 
_ 109 Own 
*1757s! Own 
*186:':' Own | 
*211 Own ! 
13742| Lye 
*169;%| Ow) 
*177 | Own | 
—_—«dad2 | Hall 
11414; Own | 
11814) Own 


| 
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1930 
. $14,570,326 
14,000,000 


Net profit 
Dividends ... 
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Surplus ... $4,456.63 


OTHER FINANCIAL NEW 


TUNG-SOL LAMP 
Tung-Sol Lamp Works, Inc., re- 


$570,326 


|} 


| 
' 


25.35 | 


«8. 
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ports for year ended December 31, | 
1930, net profit of $406,192 after 
charges and Federal taxes, equiva- 
lent after allowing for dividend re- | 
quirements on 60,919 shares of $3) 
preferred stock, to 98 cents a share 
on 228,510 no-par shares of common 
stock. This compares with net profit 
of $1,005,705, or $3.60 a common 
share in 1929. 


L. A. YOUNG SPRING AND WIRE 


The report of the L. A. Young} 
Spring and Wire Corporation 
the year ended December 31, 1930 


| Durant 6-10 — 
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71@3300 
19.8 | 60@3300 
24.03 | 39@2200 
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25.35 | 76@3400 
25.35 | 76@3400 
31.25 85@3400 
33.80 | 100@3400 
26.4 
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24.0 
25.4 
| 25.4 | 


| 200 | 4.80 
199 | 5.32 
199 | 5.43 
175.3 | 5.80 

| 200.5 | 4.22 | 
274 | 5.30 
274 5.30 
274 5.30 
224 | 5.49 
224 5.49 
245 5.45 
298 5.20 

"233.7 | 5.80 
211.6 | 5.10 | 
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26.45 | 90@3200 | Alum 
28.8 | 100@3200 | CI 
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240.2 | 5.20 
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353° =| «5.35 


shows net profit of $1,295,375 after| Hupmobile Cen 8 
charges and Federa] taxes, equiva- | | Hupmobile C 

lent to $3.14 a share on 412,500 no- Hupmobile H & uU 
par shares, comparing with $2,213,- L 1 > on 
026, or $5.36 a share, in 1929. > fame “ 


A. O. SMITH CORP. |Marmon Eight-70 — 
A. O. Smith Corporation reports | Marmon = 
for six months ended January 31,| Marmon 16 
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1931, net profit of $2,866,621 after de- | Nash Six-60 


preciation, interest and Federal | 
taxes, equivalent after dividend re- 
quirements on 7 per cent. preferred 
stock to $5.64 a share on 500,000! 
no-par shares of common stock. 
This compares with $2,674,811, or 
$5.25 a share in corresponding six | 
months of previous fiscal year. 


MIDLAND STEEL PRODUCTS 

Net profit of the Midland Steel 
Products Company for year ended 
December 31, 1930, was $1,271,968, 
after interest, depreciation and Fed- 
era] taxes, against $2,555,424 in 1929. 


VESTA BATTERY CORP. 
The Vesta Battery Corporation 
and subsidiary company report for 
year ended December 31, 1930, net 
loss of $96,724 after expenses, etc., 
comparing with net loss of $51,819 in 
1929 


BACKSTAY WELT 


The Backstay Welt Company has 
declared a quarterly dividend of 25 


cents on the common stock, payable | 


April 1 to stock of record March 20. 
This places the stock on a $1 an- 
nual basis and marks the resump- 
tions of dividends, the quarterly 
dividend of 50 cents due in January, 
1931, having been passed. Albert C. 


Pogue was elected a director to suc- | 


ceed Stanley W. Jansen. Other di- 


rectors were re-elected 


BRIGGS & STRATTON 


The income account of Briggs & 
Siratton Corporation for 
ended December 31, 1930, 
as follows with 1929: 

1930 
$949 341 


1929 
Profit 
Other income 
168,307 
Total income.$1, 117, 648 
Depreciation 68,114 
Federal Taxes, 
etc 


183,708 


$1, (864, 647 


167,182 304,548 | 


$882,352 
549,438 


Net profit 
Dividends 


$1 499, 018 
478,750 
$287,914 


Surplus $1 020, 268 


AMERICAN-LA FRANCE 

New York, Mar. 2.—Report of the 
American-La France and Foamite 
Corporation and subsidiaries for the 
year ended December 31, 1230, 
shows a loss of $441,929 after depre- 
ciation, interest, reserve for foreign 
taxes and expenses due to plant 
changes, moving expenses, ete., 
comparing with profit ef $187,156 in 
19 A non-operating profit of 
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227.2 | 5.00 | 26.4 
240 5.25 | 28.8 
298.6 | 5.25 | 33.8 
251.0 | 5.00 | 37.8 
197.5 | | 24.4 
320.0 | 32.5 
384.8 | | 39.2 
246.0 | 5.00 | 26.45 
322 36.45 
322 36.45 
322 | 36.45 
366 39.2 
385 | 39.2 


65 @3200 
78 @3300 
| 87@3400 
115@3600 


85 @3400 | 


| 65@3350 
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120@3200 
90 @3200 
120@3200 
120@3200 
125 @3200 
125@3000 
132@3000 


the year | 
compares | 


$1,680,939 


2595 | 
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4375 | 

3950 | 
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3525 

4230 
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Willys 6-97-98 D - | 
Willys 8-80 D | 3131 | 
Willys-Knt. 66-D 3400 | 


125 
114 
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121 
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| $55,984, derived from purchase of 
less certain 
reduced the net loss | 


| company’s gold notes, 
adjustments, 





net profit to $259,064. 


SEAGRAVE CORP. 
The Seagrave Corporation reports 
| for the year ended December 31, 
| 1930, net income of $109,937 after 
interest and Federal taxes, equiva- | 
| lent, after allowing for preferred | 


61,081 dividends, to 39 cents a share on| | the A 


122,700 no-par shares of common | 
stock. This compares with $299,084, 
_ | equal to $1.89 a share on common 
in 1929. 


FEDERAL MOTOR 


The Federal Motor Truck Com- 
| pany has declared a dividend of 10 
| cents, payable April 1 to stock of 
{record March 20. Previously quar- | 
terly dividends of 20 cents were 
| paid. 

The company stated that notwith- 
standing cash and marketable se- 


curities on December 31 last total- | 
ing approximately $1,500,000, direc- | 
tors deemed it advisable to conserve | 


cash pending definite indications of 
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_JOBBERS IN BALTIMORE 
FORM ASSOCIATION TO 


Baltimore, Md., Mar. 2.—At 
| meeting of the representative job- 
bers in Baltimore jit was 
mously agreed to form an associa- 
tion to be known as the Automo- 
| tive Jobbers’ Association of Balti- 
| more. 

The purpose of the new organiza- 
| tion, 


| Maryland, is to foster and develop 
| the trade of its members: to pro- 
; tect and secure freedom from cer- 
| tain unfair conditions which have 
developed in such trade; to col- 
lect and diffuse accurate and re- 
| liable information as to financial 
| responsibility of customers of the 
trade; to establish a credit in- 
formation service among its mem- 
| bers and to further provide, estab- 
lish and maintain such rules and 
| Soguinstone as may be mutually 
agreed upon for the mutual] protec- 


the members. 
The representatives of the vari- 
ous jobbing houses attending the 
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J. Loock Company, Hoffman of the 
J. R. Hunt & Co., Warner of the | 
| Auto Supply Company and Nelson | 
|} and Tripplett of the Baltimore Gas 
{Light Company. Representatives of 
the R. W. Norris & Sons and Gen- 
| eral Machinery Company, two large 
jobbing houses, were unable to at- 
tend the meeting, but have since ex- 
pressed themselves in sympathy 


R. J. Loock has been selected as 
chairman until the initial election 
of the association’s officers. 

Plans of the association cal] for 
the staging of a co-operative shop 
equipment clinic, similar to those 
being held in various parts of sa 








country at the instigation of the 
Shop Equipment Promotion Group. | 


PLANS NEW BUS LINE 

Williamsport, Pa., Mar. 2.—Trol- 
ley service on the Vallamont line of 
the Williamsport Railways Company 
will be abandoned within the next 
two months, according to an an- 
nouncement by L. W. Heath, general 
manager, who reports that plans are 


tion, co-aperation and interest of |in progress for inaugurating a bus 


line over the route. The company 
will purchase six new buses and has 
provided funds of $40,000 for this 


continued improvement in business. meeting were R. J. Loock of the R. purpose. 
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SCHMUNK NEW HEAD 
OF CLEVELAND CLUB 
Cleveland, March 2—R. J. 
Schmunk, president of the R. J. 
Schmunk Company, distributor - of 
Hudson and Essex cars, has again 
been chosen to head the Cleveland 
Automobile Club. Other officers, in 
addition to Mr. Schmunk reelected 
as president are G. G. G. Peckham, 
president of the Ohio Buick Com- 
pany, distributor for northern Ohio, 
vice-president; Arthur J. Seibig, 
treasurer, and Fred H. Caley, secre- 
tary. Directors are John R. Bent- 
ley, Nathan I. Dryfoos, A. G. New- 
comb, A. E. Riester, W. A. Stinch- 

comb and John L. Young 


APPLICATIONS REFUSED 

Trenton, N. J. Mar. 2.—Applica- 
tions for approval of municipal con- 
|sent to operate fifteen buses between 
Philadelphia, Camden and Cape 
May by the Public Service Inter- 
state Transportation Company; t¢ 
operate twenty buses from the same 
starting points to Wildwood by the 
Pennsylvania General Transit Com- 
pany, and for fifteen buses over 
the same route to Wildwood by the 
Reading Transportation Company 
have been dismissed by the state 
Board cf Public Utility Commission- 
ers without prejudice to their re- 
statement at the proper time. 
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OF PRESENT AMERICAN 


Front End 


o 
> 
- 
ne A 


| 
| 
| 
Make and Model | 


| Whit 
Gear 
Tex 
Tex 
Tex 
Tex 
Morse 
Morse 
Morse — 


Var 


Auburn 8- 98 
Austin ; 
Buick 8-50 
Buick 8-60 
Buick 8-80 
Buick 8-90 
Cadillac V-% 
Cadillac V-12 
Cadillac V-16 
Chevrolet 

« hrysler 6 Morse 
Chrysier 8 | Morse 
Chrysler Imperial 8| Morse _ 
Cord (Fr. Wh. Dr.) | Link 
te” Soto Six | Var 
De Soto Eight | Var D 
De Vaux 6 | Chain 
Dodse Six Morse 
Dodee Eight _Morse 
Jurant 6-10 | Morse 
ecrant 6-12 Morse 
Durant 6-14 Morse 
Essex Super Six | Morse _ 
Ford A j “Var 
Franklin S 15 Trans.| Whit 
Franklin S 15 Trans.| Whit 
Franklin S 15 De L | Whit 
Graham Std.6 ‘| Link 
Graham Spl. 6 | Link 
Graham Spl. 8 | Link 
Graham Cust. K | Link 
Hudson Greater 8 | Morse 
Hupmobile Cen 6 | Whit 
Hupmobile Cen 8 | Morse 
Hupmobile C | Morse 


~— HandU | Morse 


La Salle V-8 le V-8 
Lincoln’ _ 
Marmon - Eight-70 
Marmon 88 
Marmon 16 
Nash Six-60 
Nash Ejight-70 
Nash Eight-80 
Nash Eight-90 
Oakland V-8 
Oldsmobile —- 
Packard 826-833. 
Packard 840-845 
Peerless St. 8 
Peerless Master 8 
Peerless De L. 
Peerless Custom i = 
‘Pierce-Arrow 43. 
Pierce-Arrow 41- 42 


Plymouth 
Pontiac 
Reo Royale 
Reo Flying 
Reo Flying 
Studebaker 
Studebaker 





_— 
| Diam 
| Diam 
| Chain 
Cel 
Diam 
| Diam 
| Diam 
| Morse 
| Whit 
| ‘Morse 
| Morse 
| Link 
| Link 
| Link 
| Link 
| Gear 
Whit 
| Var 
| Morse 


Morse 
Morse 
Morse 
Whit 
Dict. 8 Var G 
Studebaker Com. 8 | Var G 
Studebaker Pres. 80' Var G 
Studebaker Pres. 90' Var G 


Stutz LA 
Stutz MA 
Stutz MB 
Willys 6-97-98 D Chain 
Willys 8-80 D Chain 
Willys-Knight 66 D | Chain 


Cloud 
Cloud | 


Six 


KEY TO ABBREVIATIONS 

Weight— Austin standard 2 passenger 
coupe **Hupmobile model H_ weighs 
3,955 pounds, and model U, 4,225 pounds 
*Reo Royale, 125-in. wheel base, weighs 
3,950 pounds. *Studebaker, 7 pass 
sedan. ‘*Willys 6-97 D weighs 2,656 and 
ihe 98-D weighs 2,706 pounds. 

Wheel Base--*Over all length of chassis 
instead of wheel base, which manufac- 
turers refuse to give. 

Engine Make-—-Con. Continental; Lye. Ly- 
coming. Hall, De Vaux-Hall Motors Corp. 

Fan Belt Type—V, V-type; F, flat. 

Thermestat—Bish-Bab, Bishop & Babcock; 
Dole, Dole Valve Co., Chicago, Il].; Pines, 
Pines Winterfront; Var, varions makes. 

Valve Arrangement—L, L head; H, hori- 
zontal; O, overhead; K, sleeve valve; 
LV, V-type L head. 

*Air cooled +Thermo syphon water ecir- 
culation 


GRAND RAPIDS PLANS 


DE VAUX-HALL HONOR | 


Grand Rapids, Mich., March 2. 
The city of Grand Rapids is ren- 
dering a formal welcome to Norman 
De Vaux and Col. Elbert Hall. The 
guests are limited to 350. The guest 
speakers will be Senator Vanden- 
berg and B. C. Forbes. 


DOTY-DEMUS TO HANDLE 
CLECO SALES, SERVICE 


Del-R 
~ Aut-L 
~ Del-R | 
Del-R 
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Del-R 
Del-R 
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~ ‘-Del-R 
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Del-R | 
Del-R 
Del-R | 

Del-R 
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~ Del-R | 
Del-R | 
Aut-L | 


Aut-L 
Aut-L | 
_Aut- L 
Own 
Del-R 
Del-R 
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Del-R 
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Del-R 
Del-R 
Aut-L 
Aut-L 
Aut-L 
Aut-L 
Aut-L 
| Morse _ Del- R 
 AtitaEs 
Del-R- |*Del- _ 
Del-R 
Del-R- 
Aut-L 
Aut-L 
*Aut-L 
*Aut-L 
Del-R 
Del-R 
NE 
NE 
~~ Aut-L 
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Aut-L 
Aut-L 
Del-R 
Del-R 
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Del-R 
Del-R 
Del-R 
Del-R 
Del-R | 
Del-R 
~ Del-R 
Del-R 
Del-R 
Aut-L 
Aut-L 
Aut-L 


Compression Ratio 


a representative 


Universals 


| Ow 
|*Del-R Long | SM3 
*Aut-L Rock | War-G 3 
~ Own | Mun 3 
Own | SM 3 
Own | SM 3 
Own | SM 3 
Own |SM3 
Own | SM 3 
Own | SM 3 
Own | Own 3. Own 
| Own 3 Un P 
Own 4 -- 
Own 4 — 


Un P 
Spic 
Own 
Own 
Own 
Own 


Spic 


Own 3 
Own 3 

| Own 3 
Own3 Spic 

| Own 3 Spic 
WC3 _ Spic 
|Wwce3 Spic 

|wcec3 

| Own 3 
Own 3 _Own 
War-G 4 Spic 
War-G 4 Spic 
War- G 4 Spic 


— 3 
—4 
—4 
{[— 4 
Own 3 Spic 
War-G 3 MM 
War-G3 UnP | 
War-G3 UnP | 
War- G3 Un P 


{ SM 3 Spic 
Spic 
War-G 3. ‘Spic | 


War-G 3 Spic 
Own 3 


| Own 3 
| Own 3 
3 
3 


Spic 


*Del-R 
|*Del-R 
|*Del-R 
|*Del-R 
|*Del-R 
|*Del-R 
|*Del-R 
|*Aut-L 
|*Aut-L 
|*Aut-L 
|*Aut-L Long 
|*Aut-L Long 
| Del-R Own 
|*Aut- Lb i! 


Br-L 

Br-L 

Br-L 

Long | 
Long 
Long 
Long 
Own 
Borg 
Borg 


|*Del-R 
| Del-R 
|*Aut-L 
|*Aut-L 
|*Aut-L 
\*Aut-L | 
Del-R 
| Del-R 
| Dyn 
| Dyn 
|*Aut-L 
\*Aut-L 
*Aut-L 
*Aut-L 
Del-R 
| Del-R 
| Del-R 
| Del-R 
| Del-R 
| Del-R 
*Del-R 
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| Del-R 
\*Aut-L 
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~ Own 
Own 
Own 
___Own 
MM 
Un-P 
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War-G 
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Spic 
Spic 
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- MM 


Un P 
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Spic 
Spic 
Spic 
Spic 
Spic 
Un P 
MM 
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Spic 


*Optional on the Au- 
burn. 

Pisten Material—*Alum, 
invar struts; Alum, aluminum alloy; 
cast iron; S St, semi-steel 

Oil Purifier—-Pur, Purolator: 
Han, Handy; AC, AC Spark Plug Com- 
pany; Ste, Stewart-Warner; Ski, Skinner. 

Fuel Cleaner—AC, AC Spark Plug Co.; Gas, 
Gascolator; Ste, Stewart-Warner; Til, 
Tillotson 


Carburetor 
Zenith; 
Stromberg; 
Tillotson 

Air Cleaner 

sany; AM, Air Maze; 
Jnited; Til, Tillotson 

Front End Drive-—-Link, Link Belt: Tex, 
Texolite; Cel, Celeron; Whit, Whitney 
Chain; Diam, Diamond Chain; Morse, 
Morse Chain Company; Var. various 


aluminum with 
cl, 


Wal, Wall; 


Sch, Wheeler Schebler; 
Mar, Marvel; Car, Carter 
DL, Detroit Lubricator; 


Zen, 
Str, 
Til, 


AC, AC Spark 
Han, 


Plug Com- 
Handy; Un, 


hereafter by Doty-Demus Company, 
| Inc., according to an announcement 
| by P. J. Hipes, New York district 
of the Cleveland 
Pneumatic Tool Company for these | 
products. 


INAUGURATES BUS LINE 

Elizabeth, N. J., March 2.—Bus 
service between Port Richmond, 
S. I. and Elizabeth was _ in- 
augurated over the Goethal Bridge 


Spic | 


Spic | 


\Detr 3 UnP&MM|| 


Spic | 


Spic | 


Spic | 


Spic | 


PASSENGER CAR MODELS = 


| Col 
; Sal % 
; Own 4 


1% \d !S D Ross | 
M __ Say-B| 
| Bendix _ Sag | 
Own % M Sag 
Own % M Sag 
| Own % | 27 |M Sag 
Own 3 Sag 
| Own 3 Sag | 
Own 4 Sag 
| Own Sag 
‘Own ! War 
| Own War | 
| Own "4 
'| Col F 


° 
| 
5 


| Own % 

| Own % 

} Own % 
|! Own 1% | 
| Own 4 

|} Own '2 | 3 
| Own '% 
Own % 

| Own 4 
; Own ¥% 

| Own 14 

| Own % 

| Own '% 

gS 





War 
Own | 
Own | 
Own 
- Gem 
Gem 
Gem 
Gem 
Gem 
‘Ross 
Ross 
Ross 
Ross Es 
Gem | 
Ross 


nen satel ge bet! Bl OOO 


e 
Zoo | 
S 


| Own % endix — 

| Sal % 

| Sal 
Own %4 | 

Own '4 

| Own : % 

| Tim 
Sal 1 

| Sal ¥, 

1 


4.70 
4.55 
4.55 
4.07 
4.75 | 
458 
“| 4.45 
| 445 | 
2 3.69 | 
5.10 | 
5.10 | 
4.45 | 
| 4.50 | Bendix 
| 455 | M 
i Own % | 4.54 | Bendix 
Own ', | 4.66 | M 
Own 14 4.66 | M 
| Sal % | 4.70 | Bendix 
Sal ‘2% 445 | Bendix 
; Sal 1% 445 | Bendix 
| Sal %% 4.45 | Bendix 
| Own 14 4.08 | Bendix 
| Own 4 | * | Bendix 
' Own | 433 | H : 
| Own '% ! 4.55 M 


| Own 4 407 | H 

Own 15 407 |H 

| Own 4 442 |H 
Own !5 4.73 | Bendix 
Own !4 4.73 | Bendix 
Own '4 ! 4.73 | Bendix 
Own 14 4.31 | Bendix 
Own '3 4.31 | Bendix 

Sal %| 4.75 | H 

Tim 1% 4.775 | H 

, Tim % 475 |H 
Own '2 4.60 | Bendix 
440 | Bendix 


Own '% 
Own 14 418 | Bendix 


ste flail lala 


oo000 


Gem 
Sag 
Sag 

~ Own 
Own 
Ross 
Ross 
Ross | 
Ross | 
Ross | 
Ross 
War | 
Sag 
Ross | 
Ross 
Ross | 
Ross | 
Ross 
Ross | 
Ross 
Ross | 
Gem 
Gem | 
Gem 
Own 
Ross | 


makes of chains: Var-G, yarious makes 


of gears 
Ignition, 
Auto-Lite; 
North East 
nition 
*Bendix starter used. 
Clutch—Borg, Borg & Beck; Br-L, 
Lipe; Rock, Rockford Machine; 
Long Clutch Company. 
Gearset—War G., Warner Gear Company; 
Detr, Detroit Gear; Mun, Muncie Gear; 
wc, Warner Corporation SM, Syncro- 
Mesh. 
Universals 


Generator and Starter—Aut-L, 
Del-R, Delco-Remy; N. E., 
*Nash-Indicates twin ig- 


Brown- 
Long, 


Un P, Detroit Universal Prod- 
ucts Company; Spic, Spicer Manufactur- 
ing Corporation; MM, Mechanics Uni- 
versal Joint Company 

Rear Axle—Co)], Columbia; Sal, 
Tim, Timken 

Ratieo—-Optional on the Auburn. *On Pierce 
Arrow 43, 137 in. W. B, rear axle ratio 


Salisbury 


| multi power brakes will be provided | LINK-BELT APPOINTS 


NORTHWEST REPRESENTATIVE 


| Indianapolis, Mar. 2.—L. P. Sp il- | 


| lan, sales manager of the ane 
{and crane division of Link-Belt 
Company, Chicago, announces the 
Stockland Equipment Sales Com- 
pany, Minneapolis, as shovel, 
crane and dragline agent in Minne- 
| sota (excepting a few counties 
|around Duluth) and part of cen- 
tral west Wisconsin. J. W. Chap- 
man, general manager of Stockland 
Equipment Sales Company, has for 


New York, Mar. 2.—Sales and| yesterday by the Port of New York | many years been active in that ter- 


service for Cleco Automotive Prod- 
ucts of New York for the Cleco 
Gruss and Westinghouse air springs 
for buses and trucks and Cleco 


Authority. The bus service is in 
the nature of an experiment for the 
benefit especially of the people of 
Staten Island. 


ritory. Sales representatives of his 
organization have permanent offices 
at Thief River Falls, Marshall, 
Brainerd and St. Paul, Minn., and 
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S 56 
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17x6.00 
18x3.75 
18x5 25 
19x5.50 
| 19x6.50 
19x6.50 
19x6.50 
19x7.00 
19x7.00 
19x4.75 
19x5.00 
18x5.50 
18x7.00 
18x7.00 
19x5.00 
19x5.25 


Own 


; Own | 
| Tryon 

| Own 
Own 

| Own 

| Own 
Own 
Own 


Tryon 
8 Tryon 
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18x5 50 
19x4.75 
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| 19x5.00 
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6.00x17 
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| 19x6 00 
19x6.50 
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| 18x'7.00 
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18x5.50 
| 19x6 50 
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| 19x'7.00 
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18x7.00 


19x4.75 
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| 6.50x18 
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19x5.25 
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19x6.50 
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20x7.00 
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| Own 
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_| Rub BD 

| Tryon 
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54 
54 
56 

> 60 
60 
60 
6244 


| Al-Z 
| Alem 
| Alem 
| Al-Z 
| Al-Z 
Al-Z 
| Bijur 
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Bijur 
| Alem 
| Alem 
Alem 


Tryon 
Faf 
Faf 

| Faf 
Own 
Own 
Own 


Tryon 
' Tyron 
; Tyron 


is 4.42. On model 41 rear axle ratio is 
4.42. On model 42 ratio is 4.23 

iThe axle ratio varies body 
on Franklin models 

Brakes--H, hydraulic; M, mechaniea); SD, 
steeldraulic; Bendix, Bendix Brake Corp 

Steering Gear—Gem, Gemmer; Ross, Ross 
Gear and Tool Company: Sag, Saginaw; 
Say-B, Saylor-Beall Manufacturing Com- 
pany; War, Warner. 

Rear Springs —S, semi-elliptie; El, tull 
elliptic; Cant, semi-cantilever; S-Tr, 
semi-transverse. *Rear spring length on 
Willys, 6-98D is 51 in 

Spring Shackles—-Tr yon, 
Company; Rub B, Rubber 
lator Company; Faf, Fafnir 
Company; ERS, Eaton Rubber 
ings. Inlox—Inland Mfg. Co 

Chassis Lubricator—Alem, Alemite 
Alemiate Zerk; Bijur, Bijur Lubricating 
Corp.; Bijur A, Bijur automatic central- 
ized; Far, Farval, 


with types 


Bearing 
Bush- 


Al-Z, 


at Barron, Mauston and Eau Claire, 


Wis. 


| MASSACHUSETTS GASOLINE 
SALES IN JANUARY GAIN 


Boston, Mas., Mar. 
tion of gasoline by motor 
in Massachusetts set a new 
record for January, with a total of 
32,805,790 gallons taxed, or nearly 
two million gallons more than were 
used last January, and over six 
million gallons more than the con- 
sumption in January, 1929. The tax 
revenue was $656,115. The extra 
consumption indicates that motor- 
ists traveled 3,800,000 more miles in 
January this year than they did in 
January last year. 


2.—Consump- 
vehicles 


Willys-Morrow | 
Shock Insu- } 


high | 


7 


-TRUCKAWAY BUSINESS 
| FACES SETBACK BY 
GAS TAX BOOSTS 


(Continued from Page 2) 


the driver has ‘“peddled” to other 


~} dealers a truck load of cars refused 


| by the original consignee. In that 


}manner, costs of demurrage, recon- 
signments, redrafting, ob- 
viated. Likewise, in instances where 
one dealer wants a coupe, and an- 
other a sedan, the driver simply 


stops long enough to unload the 
model desired, and then moves on 
to the next consignee. 

The double-deck carrier is an in- 
teresting development. The truck 
has a winch-operated elevator at 
the rear which forms a carrier itself 
for the next to last car loaded when 
it is raised to the upper deck and 
the last car is run in underneath. 
Two operators are required on that 
type of truck. 

While it is recognized that an in- 
crease in gasoline taxes will lessen 
the differential in carrier truck rates 
aS compared with rail rates, the 
truck operators still have a wide 
margin of advantage if present ef- 
iorts to provide freight collecting 
stations for return loads are suc- 
cessful. 

Motor truck carrier delivery has 
had its greatest growth in the pest 
twelve to eighteen months. Car- 
load shipments via railroad gained 
less than 2 per cent. in 1929 over 
1928, or in terms of automobiles 
} about 33,000 vehicles, while delivery 
by drive-away and carriers increased 
more than 50 per cent., or 777,000 
vehicles. The following table shows 
the trend of shipping methods for 
passenger cars and trucks for the 
period 1922 to 1929 as compiled by 
the National Automobile Chamber 
of Commerce: 


Railroad 
Freight *Machines 
Carloads of Driven 
Machines Overland 
697,976 1,958,738 
oF6,919 1,222,992 
639,630 738,839 
750,265 ,066,819 
680,165 120,780 
579,745 894.825 
£04,080 421,315 
405,195 751,347 


etc., are 





Machines 
Shipped 
By Boat 
199,576 
179,173 
124,369 
110,770 
103,158 
55,499 
81.587 


220 


Year 
| 1929 


‘Includes carrier truck 

Of the total new cars and trucks 
delivered in 1929 for domestic con- 
sumption, approximately 45 per 
cent. were either driven away from 
| the factories or transported to deal- 
fers by carrier trucks. This large 
| proportion probably resulted partly 
|from the big increase in automobile 
output in a year when railroads 
were busy and their facilities were 

'in heavy use. 
| In the territory east of Chicago, 
| 2,390,000 cars and trucks were de- 
| livered in 1929, cf which only 890,- 
| 000 were moved by rail The re- 
jimaining 1,500,000 units were de- 
|livered by waterways and highways. 
The potential freight earnings on 
the 1,500,000 units, if shipped by 
rail, would amount to $56,000,000 
annually, although the actual sum 
would be considerably less after al- 
lowing for nearby deliveries. 

The Oakland Motor Car Company 
recently rushed an emergency ship- 
ment of 184 cars to the Minneapolis- 
St. Paul area. The cars were trans- 
ported to Chicago on a truck trans- 
port caravan of 36 big single and 
double deck trailers, and at that 
point reloaded into a freight train 
of 46 cars for the Twin Cities. 


| TUNG-SOL OPENS NEW 
METROPOLITAN OFFICES 


Clyde C. 





New York, March 2- 
Bohner, vice-president, announces 
the establishment of an Eastern 
division metropolitan sales office for 
Tung-Sol Lamp Works, Inc., Tung- 
Sol Radio Tubes, Inc., and Tung-Sol 
Condensers, Inc., at the General 
Motors Building, 57th Sireet, at 
Broadway. Thomas Doran will be 
manager of the Eastern division. 


BUSES FOR HUNTSVILLE 
Nashville, Tenn., Mar. 2 (UTPS). 
~The Alabama Power Company of 
Huntsville, Ala., is making prepa- 
rations for the discontinuance of 
the electric railway cars in that city, 
and replacing them with bus service 
which will follow practically the 
same routes covered by the street 
railway, except the village of Lin- 
coln that will be added to the Hunts- 

ville system under bus operation. 


‘ 
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The following article has been ex- 
tracted from the editorial comment 


of the current edition of Metals 
and Alloys and is published through 
the courtesy of that publication: 

Industry is interested in the re- 
moval of metal, and from two quite 
different points of view. Almost no 
piece of metal finds its ultimate use 
without undergoing some sort of 
machining operation. In many uses 
of meta] parts, their useful life de- 
pends on how leng they can main- 
tain their original size. Questions 
of machinability and wear-resist- 
ance are of great engineering and 
economic importance. They enter 
into the first cost, and the final 
cost per unit of service, of a large 
preportion of the things we make 
out of metals 

Yet the properties of 
alloys—machinability and wear-re- 
sistance which influence’ those 
costs are vaguely defined, and only 
approximately measured. 

The engineer can design a struc- 
ture or a machine on the basis of 
tensile strength and yield point, or 
even of endurance properties and 
impact strength, with fair assurance 
that a measurement can be made 
in the laboratory that will tell him 
quite directly what may expect 
in service 

In regard to machinability, how- 
ever, an alloy is described as “easily 
machinable,’ ‘‘difficultly machin- 
able” or “unmachinable.’ We have 
no accepted or acceptable yardstick 
for machinability. 

Wear-resistance 
worse state. Who 
metal part subject to wear with a 
guarantee to what its life will be, 
or, if he has the temerity to do so, 
on what quantitative information 
can be base that guarantee? 

Why is it that these admittedly 
important properties are so nebu- 
lous? 

We can probably vstand both 
problems better ii we take them to- 
gether as parts of the broad question 
of the removal of metal, intention- 
ally by machining, unintentionally 
by wear. The metallurgist may well 
consider them together, since he has 
often to deal with the selection of 
an alloy which may be cheaply 
machined, but which will then keep 
its form against the ravages of wear. 
He is between the devil and the 
deep sea, since the two requirements 
are obviously antagonistic, and he 
cannot meet either requirement 
fully without sacrificing something 
on the other 

To remove 
get hold of it 
In order to 


metals and 


he 


even 
supply a 


in an 


will 


is 


first 
off. 


must 
tear it 


metal 
and then 
get a grip on it, in 
machining or in wear, it must be 
penetrated, or some promontory on 
its surface must be engaged with 
another promontory on another sur- 
face Naturally, the harder the 
metal ,the more difficult it to 
penetrate or dent it iO gx 
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OAKLAND CONSIDERED 
FOR NEXT WESTERN 
METAL CONGRESS 


Oakland reported 
sidered for the next metal congress, 


: , to be held four years hence, in 
Resistance to penetration, then is ; , er ‘ : 
a relative matter and not an abso-| northern California, but it was 
lute one. Once gripping is accom- | Stated additional exhibition facili- 
plished, the difficulty of machin-| ties would be necessary to accommo- 
ing or abrading depends on that/! date the event. 
combination of properties that re- 
sists tearing, which we lump under 
the vague word, “toughness.” 

If the abrading tool or particle 
is itself brittle, we may destroy it! Civic Auditorium, San Francisco. 
before we remove much metal, and Exhibitors were reported well satis- 
the resistance to removal is again} fied, both with the attendance 
a relative matter, depending on the the Western National Metal and 
properties of the co-acting ma- Machinery Exposition, one of the 
terials and the forces applied. features of the congress, and with 

It is this dependence upon ex- | ‘he sales they made during the 


ternal circumstances that makes the | 5ow. Attendance not only was 
problem so difficult to deal with. drawn from all parts of this coun~ 
We can machine materials that try bdut from many foreign nations. 
were unmachinable with ordinary 7 

tools if we use a tool of suitable 
hardness and toughness. Thus high 


Hardness will then work 
against machinability and for wear- 
resistance. But, if we use a tool or 
an abrasive which is itself suffi-| 
ciently harder than the metal, and 
use it under enough pressure, we 
can get penetration. and gripping. 


is being con- 


the Western National Metal Con- 


Stated that the design of a universal 
wear-testing machine is in the same 
speed steel with its property of red category as that of a_perpetual- 
hardness, tungsten carbide tools,| motion machine. In both problems 
and abrasive wheels for precision) We must “make the punishment fit 
grinding, have all made it possible | the crime,” and select our test con- 
to machine materials so hard, so ditions to correspond with those of 
sarily use the hardest abrasives, | S¢rvice. The test methods should be 
such as silicon carbide, but rather | tailor made, not ready made. In no 
those of lesser hardness but greater field of testing is extrapolation be- 
yond the actual conditions of test 
tough, or so hard and tough that less safe. Indeed, much of the con- 
they could not be handled cther- ‘usion in respect to machinability 
wise. But, in grinding the hard, | and wear-resisting properties is due 
tough steel, we do not neces-! to investigators trying to draw gen- 
If we have two co-acting metal eral conclusions from a limited se- 
surlaces, one hard and one soft, | "es of tests. 
with an abrasive between, we often| How, then, can we get to the point 
find that the softer one acts as a| Where we can satisfactorily evaluate 
lap, picks up the abrasive and wears | these properties in a quantitative 
away the harder surface with it,|{aShion? Obviously, only by the 
instead of wearing away itself, In | 5!0W and laborious process of devel- 
the case of true metal-to-metal | °Ping different methods of test for 
wear, without other abrasive, we cut | the study of extremely specific prob- 
down wear if we start with initially |!™S, and seeing how the results 
smooth surfaces, so as to cut down | 48ree with practice. We are in the 
gripping, or if we have a film of | Situation of the youngster with his 
lubricant that actually prevents | arithmetic, who has to do some sums 
metal-to-metal contact. If we cut |4"d look in the back of the book to 
down the relative slip, as by sub- | 5€® If he did them in the right way 


Loughness, such as fused alumina. 


stituting rolling for sliding friction,|1£ he did, he can proceed to solve | 


the problems for which no answers 


letting the wheels run on the track 
are given with some assurance that 


instead of putting on the brakes, 
that. of course, reduces wear. the results are correct. If we can 

Some of the factors involved are | Work out tests for machinability or 
easy to visualize and understand.| “ea! resistance that will place in 
Others are not so clear. Why should | ‘%* right order a. series of alloys 
hard rubber and bakelite, so easy to| “Mich vary in those properties in a 
whittle, be so ruinous to metal-| fashion known by accumulated prac- 
working tools? 
fish-line wear 
guides? 

Why is there such a vast differ- 
‘nee in the machinability of tnetals 
burning and in drilling? Why 
do metals stand in one order for 
wet grinding of an abrasive ma- 
terial, and in quite another for dry 
trinding? 

In many services resistance to 
pure abrasion of the surface is only 
one factor. For that alone we might 
find the optimum in a hard material 
with ‘some, but not very much, 
toughness, but where impact also 
is involved, as in ball-mill balls or 
in tire chains, we need toughness in 
the body of the metal as well as on 
the surface. 

That careful 
will tell ‘much 
ease of cutting 


to study the properties of new alloys 
with some hope of correctness. If 
We can bring such a determination 
into the laboratory, where .test con- 
ditions can be rigidly maintained, 
then we can operate more rapidly 
and cheaply than by relying on ob- 
servations of performance in service. 

Where methods of test in the field 
of removal of metals have been 
chosen to correspond rigidly 
service conditions, useful results 
have been obtained, but we are still 
a long way from the point 
technical society committees can ef- 
fectively approach standardization 
of test methods. Fortunately, the 
committees dealing with machining 
and machinability are 
committees rather than standardiza- 
tion committees. No committees on 
wear of metals appear to have been 
established so far. Indeed, it is a 


away the _ agate 


ll 


machinability tests 
about the relative 
of two alloys, but 
that so many variables are con- 
cerned that sweeping predictions 
from a single test are out of order,|C0Uld accomplish much as yet. 
is clearly brovght out by Prof. Bos-| What we need most just now is to 
ton’s recent work on cold-drawn | !2ve published accounts.of attempts 
steels at such testing, whether successful 
As soon as we start ; or unsuccessful. We can learn as 
fundamentally on these much in regard to the engineering 
can see that so many | application of various sorts of tests 
brought in by the ‘rom our failures as from our suc- 
service—quite outside | CESSES 
itself—to determine the usefulness} There are few types of testing ma- 
of the alloy in that service that it 
is hopeless to expect to find a single of the removal of metal, and none 
that is universally accepted. There 


to think 
subjects, we 
variables are 
conditions of 
of the alloy 


figure to express what the machin- 


ability or wear resistance is, except | has, however, been’ a great deal of | 
work in this field, especially in re- | 


in particular relation to the condi- 


tions of service. gard to wear, but it has not gotten 


Hence, Herbert expresses the situ-|-to the point where the investigators | 


“Machinability is; are sufficiently satisfied with the 
; results to publish them. 
| = 
metal and a} 
| CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


ation by saying: 
not to be regarded as an attribute 
of a metal, but of a 
machining process.” This can equally 
well be paraphrased to apply to 
wear. resistance. Bocgehold has 


gress, which recently closed in the 


of | 


Why should a silk tical experience, then we can proceed | 


with | 


where | 


research | 


| question whether such a committee | 


chines on the market for the study 


- Engineering -- Factory - 


'Fruehauf Announces New 
Line of Semi-Trailers 


More than 50,000 persons attended | 


FRUEHAUF 


Fruehauf Trailer 


automatic 

Company, 
announced a new line of automatic semi-trailers, which are 
entirely automatic in the coupling and uncoupling operatiens 


semi-trailer 


Detroit, Mich., has 


and incorporate many new features not found in former 


models. 
The frame fabricated from 


pressed steel throughout. The change 
from built-up structural steel to 
pressed steel results in a saving of 
hundreds of pounds on the large 
models, with proportionate savings 
on the smaller models. On the 
larger models the maximum depth 
of the side rails is twelve inches at 
the point of greatest stress. They 
taper at both ends. The side rails 
have a downward sweep at a point 


is 


to the rear of the coupler, allowing | 


operating clearance for the tractor 
truck and providing for maximum 
tire width in accordance with state 
laws. 


This drop in the frame permits | 
the use of conventional type of body | 


cross sill without increasing the 
platform height of the trailer. Steel 
outriggers or frame brackets are sup- 
plied for supporting the body for- 


ward of the drop in the frame in- | 


stead of cross sills. In this way the 


flooring may be laid flush with the 
top of the frame at this point of the 
chassis. 

The auxiliary wheels have been 
| Simplified and strengthened. Con- 
venient adjustment is provided for 
increasing the height of the landing 
|gear to accommodate any height 
| tractor frame or tire size. 
| The brakes are inclosed. On ihe 
heavier models, Westinghouse slack 
| adjusters for external adjustment of 
| the brakes are provided as standard 
equipment. 

The new trailers are available in 
various lengths up to twenty-two 
feet and in capacities up to fifteen 
tons. The frame width is 4012 inches 
and the spring center is forty-one 
inches, providing room for the use of 
tires up to 10.50 dual balloons with- 
out increasing the overall width of 
ninety-six inches. They are avail- 
able with tandem rear axles on 
either single or dual tire equipment, 


March Section Meetings | 
Announced by S. A. &. 


MARCH 3 
Hotel Statler 
Internal-Combustion 


Buffalo 


the En- 


| of 
gine”; 
tor, Automotive 

Chicago—Hotel 
portation meeting 


Detroit—Joint meeting ol 
and’ junior members, General 
tors Research Auditorium. 
MARCH 4 

Milwaukee Athletic 

‘Electric-Furnace Al- 


Industries. 
Sherman—tTrans- 


student 
Mo- 


Milwaukee 
Club; dinner 


loy Irons, Their Special Advantages | 
president | 
Standard | 


and Uses”; A. R. Janes, 
and general manager, 
Foundry Company 
MARCH 7 
Southern California 
| Hotel, Los Angeles 
| dance, 

MARCH 9 
Cleveland—Hotel Statler; 
lentertainment —“New Engineering 
|Features in 1931 Cars”; Harold F. 
| Blanchard, technical editor, Motor. 

MARCH 10 
Syracuse—Hotel Syracuse 
| Diesel Engine Developments”; Harte 
| Cooke, chief engineer, McIntosh & 
| Seymour Corporation. 

MARCH Il 
New England—Walker Memorial 
| Building, M. I. T.; dinner—“Diesel 
|Engines for Automobile and = Air- 
|plane Service’; Prof. Myron S. 
| Huckle, Massachusetts Institute of 
| Technology 
| Northwest 
‘tel, Seattle 
Wheels”; A 
Company 

Philadelphia—Philadelphia Auto- 
mobile Trade Association—Dinner, 
6.30 p.m. “Performance Character- 
istics of Storage Batteries in Mod- 
ern Cars”; L. E. Lighton, Electric 
| Storage Battery Company. 

MARCH 12 

Indiana—Hotel Severin, Indian- 
apolis—Subject, “Riding Comfort.” 

Oregon—Muiltnomah Hotel, Port- 
| jand—Dinner, entertainment. “En- 
lgine-Cylinder Reconditioning”; C. H. 
Stokke. 


— “Grinding 
the Norton 


Wash. 
W. Cox, 


“History | 


P. M. Heldt, engineering edi- 


Alexandria | 
Annual dinner- | 


dinner, | 


New Washington Ho- | 


MARCH 16 
Detroit—Book Cadillac 
| —Ladies’ night. 
Northern California 
| California, Berkeley, Cal.—‘Traffic 
Safety”; V. W. Killick, of 
Motor Vehicles, Department of Pub- 
Works of Califernia. 

MARCH 18 

Canadian Royal York Hetel, 
Torontso—‘Past, Present and Future 
of the Diesel Engine”; C. F. Ketter- 
ing, General Motors Corporation 

MARCH 19 

Baltimore—Lord Baltimore Hotel 

Dinner. “Diesel Engines for Auto- 
| motive Use”; C. L. Cummins, Cum- 
}mins Engine Company. 
Washington Washington 
Dinner. 


Hoiel 
Universiiy of 
Division 


lic 


Holel 


23 


MARCH 
Wichita—Grcen Parrot Inn—'N. A. 
C. A. Cowling With Variations”; R. 
R. Higginbotham, project engineer, 
Sternman Aircraft Company, and 
Herbert Rawdon, chief engineer, 
|fravel Air, Curtiss-Wright Airplane 
Company. 


| 
| 
| 
| 
| 
| 
} 


MARCH 25 

St. Louis—Engineers Club—*Mo- 
tor Lubrication”; C. M. Larson, Sin- 
clair Refining Company. 
MARCH 26 
Metropolitan—A. W. A. Clubhouse 
Dinner 6.30 p. m.—‘“The Develop- 
ment and Design of the Marmon 
Sixteen Engine”;Howard E. Marmon, 
vice-president in charge of engi- 
neering, Marmon Motor Car Com- 
pany, and George H. Freers, chief 
engineer, Marmon Motor Car Com- 
pany. 

DATE NOT ANNOUNCED 

Dayton—‘Recent Development in 
Parachutes”; Major E. L. Hoffman, 
engineering division, War Depart- 
ment 

Pittsburgh—No meeting 


INSTRUMENT CO. 
ISSUES NEW CATALOGUE 
Brown Instrument Company, 
Philadelphia, Pa., is issuing: a new 
catalegue, which covers its line of 

electric carbon dioxide meters, 


BROWN 
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Equipment--- Development 


Manufactures New Unit 


The Human Element Is 
Discussed Before the 
Canadian Section S. A. E. 


ye general problems with which | 


we have to deal in the automobile 
industry are no different from those 
«i any Other industry, said D. R. 
Grossman, vice-president and gen- 
eral manager of the Studebaker 
Corporation of Canada, in an ad- 
dress given before the February 
meeting of the Canadian 
Society of Automotive 
Toronto, Canada. The human men- 


‘ality consists of what persons know | 


or believe, and includes ideas of how 
co use these beliefs, as well as the 
ndility to reason. 
‘ow a certain track or rut 


section, | 
Engineers, | 


It is likely to fol-| 





and in- 


verpret everything that comes along | 
irom the viewpoint of that particu- | 


lar rut. 
depends upon whether or not it is 
really a rut or an elevated track, 
but, in either event, there is apt to 
be a one-sided view; therefore we 


The broadness ef the view} 


dividua] and consequent 
power, still the cost of 
transportation is too high. 

The public has not yet squarely 
faced the actual cost: or fully 
weighed it, because the desire for 


ownership still exists, and it wants | 


cars, regardless of cost. The 
speaker expressed the thought that 
the public would continue to do so, 
but that some readjustments would 
have to be made. That the public is 
not standing, and is much less 
aware of, the full cost of ownership 
is evidenced by the used car situa- 
tion. The lack of profits and losses 
of dealers must, if the industry is 
to survive, either be added into the 
cost to be borne by the public or 
absorbed through’ greater effi- 
ciency in lLianufacturing or mer- 
chandising and servicing divisions 
of the industry. 


The solution is not cheaper cars, 


are often amazed at the ease with | put better cars, Mr. Grossman con- 
which we misunderstand or are mis- | tinued; cars in which the upkeep is 


understood. 
Until recently, continued Mr. 
Grcssman, management generally 
recognized only two factors in in- 
dustrial operation—money and ma- 
terial. Labor was considered a 
commodity and was treated ac- 
cordingly. Management has 


since | 


risen to the occasion and organized | 


co-operative or personnel depart- 
ments and encouraged activities in 
behalf of the workers. However, 
much remains to be done 
eventually must receive more uni- 
versal attention. 

The problem of human relations 
may be divided into two factors: 
first, the lack of a definitely known 


and | 


plan that will insure a reasonable | 


income and 
for the worker; second, the interest 


reasonable conditions | 


in the movement for better incomes | 
and working conditions is not suf- | 
ficiently widespread and genuine. | 


The solution to the last named fac- 
tor will supply the answer to the 
first. 
Referring 
business, Mr. 


the depression -in 


Grossman said 


to 


that | 


this condition helps us to see the| 


faults of past procedure and to real- 
ize the need for greater and more 
intelligent effort 


nearly co-ordinated program that 


will insure a greater degree of hap- | 


toward a more | 


| 


piness and satisfaction for all. The} 


elimination of industria] depressions 
is an important factor in the labor- 
ing man's welfare. 
sions can, and will, be avoided 
degrees. The time required will de- 
pend upon how soon the necessary 
effective co-operation can be estab- 
lished among a vast number of in- 
dustries and governments. The 
speaker stated that it was his belief 
that the solution to the larger prob- 
lem of depressions lies largely in 
the solutions of numerous lesser 
problems which seem more clearly 
within reach. 

Both labor and Management have 
their shortcomings. 


fellow man. 
adopt the proper attitude and 
the necessary planning, so that the 


average workman May be relieved to | 


some extent, at least, from the wor- 
ries to which he 
in the past. 


Now is the time when it is essen- | 
tial for each department of an or- | 


ganization to have a general and 
sympathetic understanding of other 
departments. This is necessary as a 
foundation for the best co-opera- 
tion. 

Commenting on the phenomena! 


What is needed | 
is a more practical regard for our | 
It is up to industry to} 
do} 


has been subject} 


These depres- | 
by 





growth of the automobile industry, | 


Mr. Grossman said that it was due 
more to the natural desire for own- 
ership of the product than to the 
methods used by the industry. The 
continued purchase of motor cars 
permitted the manufacturer to fi- 
nance his operations on a large 
scale known as mass production and 
also to finance better engineering 
and research facilities. While the 
cost of owning a car has been 
greatly reduced and ownership in- 
creases the usefulness of the in- 


less of an unknown quantity 
which are more impervious to the 


earning | 
individual | 


|importance which they deserve 


and | 
'Klemin, in charge of the school 


lack of proper treatment at the 
hands of average owners and which 
are not depreciated so much 
through changes which alter with- | 
out improving. 

Concluding, the speaker stated 
that we have. really only scratched 
the surface in the industry and that 
we should make the most of it be- 
fore there is any lessening demand 
through increased public acceptance 
that car ownership is not entirely 
or generally sound from an economic 
viewpoint. 

Our material advancement has 
been rapid, but it can be further 
enhanced by consciously attributing, 
to mental attitude and thinking, the 
In- 
stead of classifying the factors we 
deal with, as money, materia] and 
labor, we should use ideas, labor, 
money and material. 


TECHNICAL NOTES COVER 
WORK AT GUGGENHEIM 
A collection of the most impor- 
tant aeronautical experiments con- 
ducted at the Daniel Guggenheim 
School of Aeronautics at New York 
just been pub- 
lished, under the title of ‘“Techni- 
ca] Notes No. 1.” The volume is 
dedicated to the late Daniel Gug- | 
genheim, founder of the school, in| 
a preface by Prof Alexander | 


University has 


| of the plunger. 


For Indicator 


2 


BARBER COLMAN indicator finger applied to indicator 


The Barber-Colman Company, Rockford, IIl., announces 
a new unit called the indicator finger, whieh is designed for 
getting at many places that cannot be reached by a regular 


| indicator. 

The finger is clamped to the case | 
| barrel 
plunger so that the curved end of | 


Surrounding the _ indicator 


the bell crank rests against the end 
Thus a movement 
of the ball end of the bell crank 
is transferred accurately to the in- 
dicator. The finger can be put on 
and taken off easily and quickly. 
The unit is shown clamped around 
the barrel in the photograph. 


MOTO-METER GAUGE 
ADDS 100 EMPLOYEES 


La Crosse, Wis.. March 2.—Condi- 
tions for the coming season leok 
much brighter than they have in a 
long time, according to Byron A. 
Fay, general manager of the Moto- 
Meter Gauge and Equipment Cor- 
poration, which has added 100 more 


men. 


THE REWARD OF QUALITY 


at heart. These men and their organizations are worthy 


We believe that the accompanying list of dealers consti- 


tutes one of the most astounding records in the automo- 


bile industry. 


A manufacturer is known by bis product and his repre- 


sentation . . . and each reflects the other. Integrity of 


purpose and quality of product will become known only 
through the integrity and loyalty of the dealers representing that 


product. This group strikingly signifies dual confidence deliber- 


ately placed, and grown unshakably secure throughout these years. 


To the motor car buyer of today this group tells of an organization 
y 5 grou £ 

and a product fundamentally sound . . . of able representatives 

with the best interests of both the public and the manufacturer 


HUPP MOTOR CAR CORPORATION .. . DETROIT, 


15 YEARS OR MORE 


AH 


Sibley’s Garage, E. Stroudsburg, 
Harbaugh, Westminster, Md 
Harlan, lowa 


H. V.& E. W 
Hulsebus Motor Co., 


9 TO 


G. M. Mills & Son, Noblesville 


Jacobson & Johnson, Attica, Ind 
E. Mettler, Chillicothe, Ohio 


Wm 
Hart Brothers, Clinton, Iowa 


Cass & Morgan, El Centro, Calif. 
Fireproof Garage Co., Lafayette, 
Ree Motor Sales, Libertyville, 11 


Wim. Schleicher, Mt. Vernon, N 


J. D. O'Connell Motor Co., Nevada, Mo J 
Pasadenz:, Calif 


Mission Auto & Realty Co., 8 
Gundlach Motor Co., 
Burke Motor Car Co., 
Foster P. Jennings, Ft 


Columbia 


J. E 
Close Sales Co., 


Olean, N. Y. 


Honzay Brothers Co., Olivia, Minn. F 


Gokey & Barnes, Oswego, N. Y 


Sonoma County Motor Sales, Santa Rosa, Calif, 


W. A. Cryne, Scheneciady, N. Y 


Loehr Motor Sales, Chippewa Lake, Ohio 


15 YEARS 


Ind. 


Everett, Wash 
Worth, Texas 
Krapp Brothers, Grosse Pointe, Mich 
Ward & Son, Mt. Vernon, ¢ 


A. H. Ford Garage Co., 
A. E 
©. L 


Pa. 


Alonzo V 
B 


Swissvale Motor Car Co., 
Ludeking, Waukon, lowa 
Shailor’s Garage, N. Westchester, 
Doll, York, Pa 

Square Deal Harry's Motor Sales, Chicago, I. 


FLA 


Jacob A 
Ind. 
The Dietrich-McDowell 
Ed. Glay, Morris, Il. 
Elmer White 
John Ratto, . 


Ze 


Maple Motor Co., 


Jhio 


R 
H 
Lively Auto Co., 

Ironton Auto Co., 


Westburg, Yankton, 8. 
Branche & Son, Batavia, N. Y 
Riverside Service Corporation, Buffalo, N. Y. 
Gran Motor Sales, Chicago, Il 

Pacific Garage, Fort Bragg, Calif. 

J. P. Bissing, Hays, Kans. 

Crandell's Garage, Ladysmith, Wise 

Chas. Schwartzler, Merced, Calif. 

Heiser, Orwigsburg, Pa. 

D. Rickey Motor Co., Steubenville, Ohio 


Washington C 
Jackson, Calif. 
Peters Motor Co., Allentown, Pa. 
Searle Motor Car Co., Lawrence, Mass. 
Hoffman Motor Sales, Sandusky, Obio 
Peoria, 
Dittlinger & Dare, Robstown, Texas 
Underwood & Houge, Aurora, Il. 
Ashe, Kittanning, 
W. Zolzer & Son, Elizabeth 
Brainerd, Minn. 
lronton 


of your respect, regard and appreciation . . . for they 


stand ready to protect the everlasting goodness of 


Hupmobile . . . now, as they have in years past. 


Such a record as this is the finest tribute that may be paid 
to Hupmobile quality. Its twenty-three years of mechan- 


ical excellence, its rigorous and unswerving high standards of 


production quality, could merit only such deserved support. 


Like our many distributors of long service in the Hupmobile 


Family, these dealers greet you with modern sales and service 


facilities, dedicated to the preservation and furthering of Hup- 


mobile’s unusually high standards of quality. 


Seneca Falls, N. Y. 


Db Ww 


Alex. H 


Swissvale, Pa = 


Conn, 


MICHIGAN 


Lee Hall Garage Corporation, Lee Hall, Va. 
Herbert Weeks, Skaneateles, N.Y. 
Clinton Motor Co., Clinton, Il 

Mill Hill Motor Co., Salem, Mass 
Hemphill Garage, Spencer, Iowa 

Korn & Korn’s Garage, Sidney, Ohio 
Donley Motor Sales, Garrett, Ind. 
Latta, Atlantic City, N. J 
Mobley’s Garage, Elizabethtown, Ky 
Harrison Green, Lewistown, Mont. 
Central Garage, Walsenburg, Colo. 
Berg, McIntosh, Minn. 

Berwyn Motor Sales, Berwyn, Ill. 

A. E. Snyder, New Milford, Pa. 


Mack Electric Co., New Prague, Minn 


Co., Sharon, Pa 


Franger Motor Co., Fairbury, lll 
Hansen & Peckham, New Lisbon, Wise 


John N. MeCord, Strasburg, Pa 


Ohio 


Pa. 
wd: 


Ohio 


Kessler & Rezner, Kirkwood, IL 
Wienold Motor Sales Co 
Elsey Motor Co., 


Springfield, HL 


Marion, Ohio 


In addition to this dealer record of long 
service, Hupmobile has hundreds of other 
dealers who have spent many years ex- 
clusively representing this corporation. 


HUPMOBILE 


ALL NEW SIXES AND EIGHTS WITH FREE-WHEELING AT 


LOWEST PRICES 


IN COMPANY HISTORY 
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WEEKLY BUSINESS INDICATORS 


SURVEY OF CURRENT BUSINESS 
UNITED STATES DEPARTMENT OF COMMERCE 


DATA PLOTTED,WHERE AVAILABLE FOR WEEK ENDING FEBRUARY 2i, 193! 


WEEKLY AVERAGE, 1923-1925, INCLUSIVE-100 LEGEND 
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*# RELATION TO WEEKLY AVERAGES 1928-1930 PER WEEK SHOWN. RELATIVE TO 1926-100 


nT : 
F. S. CALLENDER JOINS | Corporation, 1858 Diversey Parkway, | TAKES BOSCH LINE MILWAUKEE A. T., INC., of the Milwaukee Automotive 
New York, March 2.—The United | ELECTS HARRY DE BOER Trades, Inc. Other 1931 officers 


STEWART-WARNER CORFE.) announces that Frank S. Callender, | , ; . ae . 
Chicago, March 2.—W. J. Zucker,| !ormerly of the Bendix Corporation, | ri nted frag nl ee a Milwaukee, Wis., March 2.—Harry °° — sevens, eransh manager 
| J. ‘a: cenntieial “ith Gitte engine *C | De Boer of the De Boer Motors, Inc., | of the International Harvester Com- 

vice-president and general sales| iS now assoc |} tric Company of Charleston, S. C.,| ~~ ~~ ; | pany, vice-president; George Merkle, 
| Warner, in charge of the brake sales}a Robert Bosch spark-plug dis- | distributor of Graham-Paige auto- | Merkle Chevrolet Company, secre- 
manager of the Stewart-Warner’ division. | tributor and service station. ; mobiles, has been elected president | tary, and W.H.'Thompson, treasurer, 





Price Depends 
n 
What You Buy 


fur care have auatity, depend- 
ability and will cive you satisfnc- 
tory Orreermance Prices are 
alwase rie 

BOULKS ARD DISPLAY 

Opp. Sears, Becbuck aad Co. 
1927 Chevrolet Couch .. 
1928 Chevrolet Sedan 
5928 Ferd Coupe 
1928 Chevrelet Medan 


1928 Chevrolet Landau .....- 
1998 Che retet Coach 


See Gur Leed Care Tedar 
Phone 16°0— 7826 


Rohrer Chevrolet Co 


Sales aad Secvive 
Bridge Mivd. nt Federal Street 
Camden 


en ie 


USED CARS 3 
That Give 
Satisfaction 


mats the kind te bey 
ea’ always Gud them here. 


ON THE BOULEVARD 
. Sears, Reehuck and 


“a 


Ce. 


i937 Coaches 
Ceaches and Seéane 
¢ and Coaches 


1838 Apert Coupe 
4 Pentiae Coach 
1929 Ford Coupes and Coaches 


Rohrer Chevrolet Co. 


New AxD USED cams 
Bridge Bivd. at Federal 
CAMDEN 


Shon eossnancnnnsccanscagncegssossasansnsat 


THE 


ee 


ROHRER CHEVROLET 
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! Uses Daily Change of Ad Copy ILLINOIS CAR 


© 


PU 
Good Used Cars 

at Very Low Prices 
MomKe . s oo ! AY 


= 


Chevratet sport ¢ oupe 
Chevrolet Cench 
Chevrolet Sedan 
terd Teder 
Veatiay ¢ wach 
OTHERS Low AX Bie 
PHONES [8t0—ie 


Robrer Chevrolet Co. 


ew nad teed Cay 
Bridae mina at Pedeval 


beneossceessonssesoesnnnnnsssscsennnens 


“Came " 


3 
3 


git 


It’s a Great 
Satisfaction to 


Sell Good Used 


Cars 
Bverybeds's  happs 
wre custworere every day 
here for your meat ca 
Rehrer's Mewlevard dm 
Opp. Sears, Roebuck and «a. 
Phones j8te aI 


snd we ser 
com 


‘hevrelet ¢ 
R Chevretet d'eecnan 
ev. Coarkes and Sedans 
. conre ee Sedans 


* Coaches 


Rohrer Chevrolet Co. 


NEW AN® USED Cane 
Bridge Blvd. at Federal 


CAMDEN 
sThennenneentnanennennnsasnasesssneeeneessoe 


Fvevenvoveenrevnenncensvvssesnvssvonononoonowooeeevereseeveensveant 


HANAN hvOneAbenencctsenenneessoeonesesncestensiieeD 


COMPANY of Camden, N. J., finds 


that a daily change in its used car newspaper ad copy pays, even 
though the concern leans toward the one-column classified display 


type. 


three-column ads are found effective. 


Every so often, however, a change to two-column, or even 


As will be seen in the above 


samples, everything but the signature and address are changed daily. 
Used car listings are used differently and the copy is snappy and 


optimistic. 


There is no depression in the opinion of Rohrer 


Contemporary Comment 


SALES HIGHER 


(Continued from Page 1) 


sponding month of last year, a 
cecline of 28 per cent 
Registrations [01 
nonths of this year 
19,128, as compared with 
he corresponding period of 
a decline of 27 per cent 
The seasonal] upturn in February 
| over the preceding month, amount- 
4.4 per cent., compared with 
increase in February 


the first two 

amounted to 
26,233 in 
last 


eal 


ling to 
ja 9 per cent 
of last year over January. 

The 28 per cent. drop in February 
jsales from a year ago compared with 
a falling off of 25 per cent. in Jan- 
vary from the corresponding period 
fof 1930 

Following are the Illinois registra- 
tion figures foi the first two 
month: 
1930 
12,555 
13,678 


1931 
| January 
February 

Totals 26,233 
NEW FRIGIDAIRE TO HAVE 

THREE YEAR GUARANTEE 

Dayton, O., March 2.—A complete 
three-year guarantee covering both 
the cabinet and the mechanism of 
ithe 1931 line of Frigidaire house- 
|hold electric refrigerators is an- 
nounced by E. G. Biechler, president 
bom general manager of the General 
Motors subsidiary. The new line is 
being given national presentation 
today 


RETURNS 100 
EMPLOYEES IN CALIFORNIA 
Los Angeles, March 2.—During the 
| past month the Firestone Tire and 
| Rubber Company of California has 
added 100 employees to its pay roll, 


FIRESTONE 


bringing the total to approximately 


| 1,600. 


MARCH 3, 1931 


Rails Plan to Reduce 
Rates on Automobiles 


(Continued from Page 1) 


volume 
usually 


Substantial 
trucks, 


truck, a 
loaded upon 
machines to a truck, 
to destinations at a cost 
tially than in effect via the 
rail lines. This condition during 
the last year has increased to an 
alarming extent until now we are 
faced with the certainty that prac- 
tically 100 per cent. of this traffic 
will be transported by truck in- 
stead of by rail,” the petition de- 
clares. 


CONTINENTAL MOTORS 
CLOSES CONTRACT WITH 
MAKER OF 8-CYL. CAR 


Detroit, March 2.—Continental 
Motors Corporation has signed con- 


substan- 


less 


tract to manufacture eight-cylinder | 


motors for a passenger car pro- 
ducer and the initial order has been 
released. The company states it ex- 
pects that upward of 10,000 motors 
will be turned out on this contract 
by the end of the calendar year. 

Continental also has the contract 
to supply motors for the new De 
Vaux-Hall Six. March schedule on 
this contract calls for 750 motors, 
April 1,700 motors and May 3,000 
motors. 

Although yolume is substantially 
below a year ago, Continental's 
business has shown steady increase 
during the current fiscal year. In- 
creases over the preceding months 
have been as follows: December, 6 
per cent.; January, 10 per cent.; 
February, 30 per cent., and March 
releases indicate a gain for that 
month. 


was! 
four | has 
and so handled | 


The situation, it was explained 
been carefully considered by 
traffic executives of all Western 
lines and the scale of rate proposed 
was unanimously approved. The be- 
lief was expressed that the scale of 


rates proposed would enable rail- 


roads to recapture much of this busi- 


i 


The aircraft engine division is in ' 


ness and hold it te the rail Jines. 

The rate proposal, it was said, is 
purely experimental and would ex- 
pire at the end of the current year 
unless renewed. 


production on a new low-priced en- 


| gine, designed for automotive man- 


ufacturing methods. 


TARENTUM STEEL PLANS 
NEW $1,500,000 PLANT 


Tarentum, Pa., March 2.—Plans 
for the construction of a $1,500,000 
Steel mill by the recently organized 
Tarentum Steel Corporation are 
gain in progress, according to 
William Cole, vice-president. who 
was formerly connected with the 
West Penn Steel Company, Brack- 
enridge, Pa., and the Seneca Iron 
and Steel Company, Buffalo, N. Y. 

Plans provide for construction of 
the new mill on the site of the for- 
mer No. 2 plant of the Pittsburgh 
Plate Glass Company. The com- 
pany was organized several months 
ago, but due to conditions actual 


‘construction of the plant was de- 


layed. The firm is capitalized at 
$5,000,000 and will employ 500 men. 


CLASSIFIED ADVE&TISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


TENTY cities wi ations rz ing f 0,000 1 , 
WENTY cities with populations ranging from 6 oO styles— engineers may contribute radical power plant 


800,000 have entered the third traffic safety contest, i 
which the goal is to pile up the greatest number of consecu- 
tive “man-days” without a motor vehicle fatality. The num- 
ber of “‘man-days” is determined by multiplying the city’s 
population by the number of days without a death. 

A feature of this year’s contest is that small cities will 
have an equal chance with the large ones to win recognition. 
The contest is divided into four groups on a population basis 
—over 500,000, 300,000 to 500,000, 100,000 to 300,000, and 
under 100,000. In addition to the grand prize there will be 
a winner declared in each of the four groups. 

The present contest, running from September 1, 1930, to 
October 31, 1931, is the third of a series. Rochester, N. Y., 
won the first contest with a record of 62 days. Baltimore, | 
Md., took the prize last year. 

The contest is confined to cities having territorial safety 
councils affiliated with the National Safety Council. It is 
anticipated that additional cities will file their entries in the 
near future. In the previous contests the winner has achieved 
the enviable distinction of being called ‘‘America’s Safest 
City.” 

Without revealing any secrets it can 
leaders thus far are among the following: 
ville, Portland, Providence and San Antonio. 
trants are: 

Decatur, 
mond, Kansas 
Rochester, St 
Worcester.— 


Fashion may dictate new automobile 
changes. But riding comfort follows no fad. Easy riding, as Delco engineering provides it, 


always is in demand. It is a final test of automobile satisfaction—an important factor in every 
buyer’s decision. Without some measure of riding ease, no car—however beautiful or however 
brilliant— could be a great success. With spring control as Delco hydraulics provide it—riding 
satisfaction is assured. Most of the leading car manufacturers provide a Delco-engineered 


ride. More Delco-Lovejoys are now being installed than all other shock absorbers combined. 


CORPORATION, DAYTON, OHIO 


DELCO PRODUCTS 


Doe e¢ @ 
Duodraulic 
SHOCK ABSORBERS 


be said that the 
Baltimore, Louis- 
Other en- 


Grand Rapids, Ham- 
Haven, Pawtucket, 
Wilmington and 


Erie, 
New 
Wheeling, 


Dayton, Duluth, 
City, Memphis, 
Paul, Springfield, 
Public Safety. 
+ * * 
ONUS will put not less than $750,000,000 into circula- 
tion over next several months, beginning almost imme- 
diately. It will go into every section of the Union. In 
comparison with it, other “‘relief’’ measures are comparatively 
insignificant. First effects of distribution should undoubt- 
edly be to help business, and embarrassment to the bond 
market will be more theoretical than real. Federal Reserve 
policy can neutralize any restrictive effect the bonus might 
have on the bond market.—Whaley-Eaton. 
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Cabbage Soup and Skyscrapers 


Napoleon said that an army marches on its belly. 


Napoleon thought almost entirely in terms of 
military tactics. Here in America, where we are 
trying at least to think in terms of peaceful pur- 
suits, we know that an army of workers just as 
much as an army of soldiers travels upon its belly. 


Europe comes to visit us with its eyes turned 
upwards toward our skyscrapers, or, figuratively 
toward any of the other big scale efforts that we 
undertake, and marvels at our accomplishment. 
Especially at the speed of our accomplishment. 
They see us set time limits upon the completion 
of vast operations, the physical work of which 
alone must call for almost superhuman effort. 


And they marvel not so much at the depth of 
our plans as at the speed of that very physical 
effort with which those plans are carried out. 


It never seems to occur to them that you can’t 
build skyscrapers on cabbage soup, that you 
can’t lay three thousand bricks a day and eat 
meat once a week, that you can’t throw an under- 
fed body against a pneumatic drill and make it 
roar through a concrete block as if the devil 
were behind it. 


Here in America we are apt to forget that eighty 
percent of all the other peoples of the earth are 
underfed most of the time and undernourished 
throughout their lives; that they never really get 
enough to eat, even of the unnourishing things 
that they have to eat. And that any physical labor, 
therefore, is a sullen affair. 


We are so used to the joy of living and the fun 
of doing, we find it hard to remember that there 
is very little joy and no fun with an empty 
stomach. Possibly we haven’t enough sympathy 
regarding the other fellow, but at least we have 
learned our lesson regarding ourselves. 


We now know that the capacity which our 
American wage-earner has for doing things is 
based entirely upon his zest for doing them. And 
that that zest is based upon a wholesome food sup- 
ply. No sacred tower that ever pierced the sky for 
the glory of a religion, was ever builded with 
more ardor than any one of athousand American 
skyscrapers that shoot up like a bean stock to the 
song of the rivets. Probably not half so much. For 
the serfs who builded them were half starved; 
while one look at the average structural steel 
worker will show you a physique as pretty asa 
_ prizefighter’s, well-fed by a generous flow of food, 
inspired at its sparkling source by appetite. 


Yes; we have learned our lesson. For we now 
want our American wage-earner to have every 
one of the good things of life to the limit of his 
capacity. In sympathy with our new standard of 
ethics (or economics, according to your philos- 
ophy) we begrudge him nothing. And we fight 
in his interests more earnestly than in our own. 


We were more concerned last year with a pos- 
sible three percent of our people who might not 
be getting enough to eat than the rest of the 
world has been with its eighty percent whom 
they know mighty well have never gotten enough 
to eat. 

At least we have humanized our relationship. 
And that isa big step in the progress of civilization. 


And does it pay—this new humanized rela- 
tionship ? 

It pays to the extent of making this the most 
interesting epoch in the history of the world. 


Who ever heard of a wage-earning population 
in any Other civilization at any other time being 
the consumers of sixty-eight percent of every- 
thing that was produced? Who ever heard of any 
other period in history when production was not 
entirely for the few by the sweat of the many? 


Even today, in this present civilization, two- 
thirds of the rest of the world still goes unshod. 
Certainly,two-thirds of them never have a gar- 
ment that isn’t rudely fashioned in their own 
hovels. And as for social and cultural wants and 
desires, they are virtually stillundreamed of with 
ninety percent of the people of the earth. 


Nonsense? Just drive twenty miles from the 
center of any foreign city in the world and see 
what you find. 

There is no doubt about it. Ours is a commit- 
ment to our own wage-earning masses which is 
something new under the sun. Our new business 
policy of providing the means for a greater and 
greater mass outlet in order to balance a greater 
mass production has added more to the sum total 
of human happiness than anything has ever done 
before. 


As a mass, our American wage-earners, right 
today, are better clothed and fed and are in the 
market for more of the good things of life than 
all of the other similar groups in the world put 
together. Marching upon their bellies, their ac- 
complishments are amazing the world while their 
capacity as a consumer group is amazing even us. 

And True Story Magazine, fitting into this pic- 
ture of wage-earning distribution and constantly 
fostering the new idea of wage-earner market, 
is deing its job beautifully. Practically alone in 
its field, it is opening the doors of over two mil- 
lions of these very homes that the new American 
policy of mass consumption is seeking to enter 
and it is offering the penetration point of millions 
more. 

It is not to be wondered at that so many of the 
great advertisers of America have long since found 
that here is where their advertising dollar goes 
farthest and are using True Story pages most gen- 
erously in return for a most generous response. 





